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FULL SHELVES— New service stations continue to open with many times the display space for TBA 
merchandise as was available in old units. This is the interior of the latest Cities Service outlet on 
the edge of Akron, Ohio, showing the type of display fixtures being used in new Cities Service stations 


The Future of TBA Merchandising at Multi-Pumps 


New developments may occur in the marketing of TBA merchandise at multi-pump service 
stations. Possibilities include the sale of more than one brand of tires, batteries and other 
accessories, and the use of specialized TBA and lubricating oil salesmen, see p. 51. Displays 
of merchandise help increase sales at service stations, but both too much and too little often 
are expected from them by oil marketers, p. 54 


An Accounting System for the Oil Jobber, Second in Series, P. 17. 
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Since my Lincoln Lubricating and Service 
Merchandising equipment has been in 
stalled. it has aroused much favorable 
comment from my customers. It has cer 
tainly contributed largely to the excellent 
volume f lubrication business | en| 

The Overhead Reels make lubrication 
jobs faster and easier, save space and as 


sure maximum neatness in my lubritorium 


The Service Merchandiser further adds 
to the modern, business-like appearance 
of my station, and is certainly an efficient 


work organizer that speeds up service 


FOR MORE INFORMATION ON LINCOLN 
BUSINESS BUILDING LUBRICATING EQUIPMENT, WRITE FOR 
BROCHURE 
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INCREASE YOUR BUSINESS WITH 
FAST, EFFICIENT 
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LUBRICATING 
EQUIPMENT 
BUILDS CUSTOMER CONFIDENCE 
ASSURES FAST. EASY OPERATION 
Stsaad Geis tn anl cent oil 
PROVIDES TROUBLE FREE SERVICE 
av y ’ 
INSURES GUARANTEED, DEPENDABLE PERFORMANCE 


Proved by more thor 


ode 4 out 


25 yeors expenence 





Who’s who in the service sta- 
tion business: James L. Cavey has 
successfully operated the same 
Richfield station in the heart of 
Hollywood since its completion 
March 17, 1936. Some of the top 
stars of screen and radio are regular 
customers of his station—and of 
Richfield “Ethyl” gasoline 


“80% of my sales are RICHFIELD ‘ETHYL gasoline” 


says James L. Cavey, Dealer in Richfield Products, 
Highland and Franklin Ave., Hollywood, California 


“From my 14 years as a Richfield dealer in this location, 
I've learned that a satisfied customer is a steady one. So 
when a customer fills up with Richfield ‘Ethyl’ gasoline, 
if he lives in the neighborhood, I know he’ll be back 
Motorists like that extra get-up-and-go and that smooth, 
antiknock performance 

“That's how I've built up my business from year to 
year—on customers coming back.” 

Boosting ‘Ethyl’ gasoline is sound business. It's one 
of the best ways to be sure that all of your customers are 


enjoying smooth power and performance. And remem 


ber: a satisfied customer is a steady customer 





Tell your customers why - 5 

smart to use “Ethyl” gasoline 
Because “E thy?” gasoline is high in antiknock 
quality, it means 

eo MORE DRIVING PLEASURE 


@ MORE POWER on FROM HARMFUL KNOCK 


© EASY STARTING © PROTECT! 





ETHYL CORPORATION, New York 17, N.Y. 


Products sold under the “ETHYL trade-mark: antikesch compounds... salt coke... ethylene @icbloride sodrum metalic Chienme |iquid 





LOA D 4 The capacity of this DC-100 
Autocar and full trailer, owned 


by L.P.G. Transportation Com- 


REDUCE pany, Inc., Paramount, Calif., 


is 7,700 gallons of propane. 


Be R-GALLON But Autocar’s superb heavy- 


duty construction and the fuel- 


D 8 ST Bee BUTION thrifty 200 hp Diesel are all set 


to deliver many hundreds of 


COosT x thousands of miles of fast, low- 


cost-per-gallon transportation 


we ue 


in spite of multi-ton loads. The 
unit is easy to drive, too, be- 
cause the Autocar Driver Cab 
with which it is equipped gives 


the driver every break in com- 


fort vision and control. 





AUTOCAR TRUCKS 


They cost less, because they do more work 


The Autocar Company, Ardmore, Pa. + Established 1897 + Factory Branches and Distributors from Coast to Coast 
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WITH THESE QUALITY PRODUCTS TOKHEIM 


Tokheim Commercial Pump 
Tokheim Mode! 391 RA st 
ters 


Sia Models A 
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¢ of Many F 





e-Action Hond Pump 
Vo m, Single Diaph . 


JOKHEIM 


DESIGNERS AND BUILDERS OF 











On Tokheim’s 5Oth anniversary we gratefully acknowledge 
the debt we owe to our friends within the petroleum industry 
For Tokheim’s success would not have been possible without 
their patronage. We consider the good will of our customers 
to be the company’s greatest asset, and shal! always regard it 
as a sacred trust 

As we enter our 50th year we have just completed one of 
our best years. Fifty years of progress reveal the strength and 
stability of the organization. Yet we are by no means compla- 
cent. The years ahead offer a challenge to the ingenuity and 
the efficiency of our people that we gladly accept —a chal- 
lenge to further achievement by building products of even 
higher quality and greater utility 

This company was founded and has prospered on the idea 
that a business serves best by building best. As we enter our 
second half-century this simple idea continues to be the driv- 
ing force behind the Tokheim organization. By its application 
we shall constantly strive to maintain the confidence of the 
petroleum industry in our products and our policies 


x f as 
0 dl WV PGF tis “OP Ram 
E. S. Higginbotham, President 
Tokheim Oil Tank and Pump Company 
Fort Wayne 1, Indiana 
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INDUSTRY 
AND THE PEOPLE IT SERVES 


ENTERS ITS SECOND HALF-CENTURY 


Power Pock Pump 
For Tonk Trucks 


Portable Air Compressor 
An All-Purpose Unit 


Quart Stroke Pump 
For General Service 


SUPERIOR EQUIPMENT SINCE [a 





1901-1951 





The Notional Pump 


One of Three Computers 


Angle Check Velve No. 770 
One of @ Quality Line 
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perfected 


by 65 years’ experience 


protected 
by Tri-Sure Closures 


Back in 1885, the Tousey Varnish Company started 
as a one-man business 


Today a big, modern plant in Chicago bears the 
name that is now synonymous with quality in 
varnish, lacquers, enamels and synthetics 


It was natural that Tousey — known for its meticu 
lous selection of materials, its painstaking testing, its 
skillful processing— would be equally zealous in 
safeguarding its products in transit 


So in 1940, the Tousey Varnish Company made it 
standard policy to ship their products in drums 
equipped with Tri-Sure Closures* 


Tri-Sure Closures assure the success of a vital step 
in the marketing of liquid products. They provide 


with a leak-proof, tamper-proof closure— perfect se 


curity from spoilage and losses in transit 


Tri-S tect | " t " *The ‘“Tri-Sure"’ Trademark is a mark of reliability 
ri-oure protection always pays, Decause it Can Ue backed by 28 years serving industry. It tells your 


costly to be without it. On your next drum order, customers that genuine Tri-Sure Flanges (inserted with 


apecify ~ Tri-Sure Closures”. Your drums will be genuine Tri-Sure dies), Plugs and Seals have been used 
delivered to you equipped with Tri-Sure Flanges a ee + ts‘ecaedial » mn hens ait Malina 
and Plugs; you apply the Seals ‘ with the permiss f the Tousey Varnish Ci 


AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 
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AHEAD OF THE NEWS 





CO-OP TAXATION—With sharp tax increases in the 
offing to finance the nation’s mobilization effort, some 
top oil jobber officials are predicting there is at least 
an even chance that Congress will clamp some sort 
of tax on the now tax-exempt co-operatives. The lat- 
ter also seem to be aware of growing congressional 
sentiment for a change in the weather and already 
are laying the groundwork for resisting any such 
proposals more strongly than ever. In a special state- 
ment issued last week, the co-operative league de- 
clared that not only private citizens but also Uncle 
Sam benefited during the last emergency from the 
“savings” refunded to patrons. One co-op grain ter- 
minal handling government products refunded $1 mil- 
lion to the U. S. Treasury, the league asserted. 


TIGHTER CREDIT, MORE DRIVING?—In the oil 
industry, this thought is being mulled over. With 
government restrictions on installment buying tight- 
ened, with the emergency threatening supplies of 
many appliances and luxury items, but with people 
having money to spend (even if another income tax 
hike is forthcoming), the spring and summer of 1951 
may see gasoline gallonage soaring to a new all-time 
record .... UNLESS the government rations gasoline 
and/or tires before that time. The reasoning is this: 
people will have money and if they can’t buy some- 
thing with it, they'll spend it traveling. 


MANPOWER DRAIN—Example of how mobilization 
is making good service station dealers harder and 
harder to find in all parts of the country, is the 
Providence area, where outlets supplied by seven dif- 
ferent majors are closed for lack of qualified dealers. 
Several are new stations that have never been opened. 
A number have been closed for six weeks, with com- 
panies feeling they would prefer to keep them closed, 
rather than open with poorly qualified dealers on the 
driveway 
eee 


WORST-COMES-TO-WORST DEPT. Industry mo- 
bilization activity has inspired one suggestion that 
a plan should exist for setting up an emergency man- 
aging-operating organization to pick up the pieces 
of oil companies whose management was wiped out 
and facilities perhaps damaged in any enemy bombing 
of this country. The thought is that it would be 
necessary for the President of the U. 8S. to requisi- 
tion the facilities—-as he has power to do—and de- 
signate authority to keep the facilities operating in 
the war effort until stockholders could organize new 
managements. The interim management power might 
be delegated to an agency such as Petroleum Admin- 
istration for Defense, or the API 


QUALITY, NOT QUANTITY — Oil marketers are 
thinking more and more about World War Il meth- 
ods of meeting service station manpower shortages; 
(1) Concentrating merchandising and dealer-train- 
ing activity on a limited number of key stations 
having top-calibre dealers and complete-service facil- 
ities; (2) Stressing essential services such as lubrica- 
tion, tire care and battery checking. Reasoning is 
that with new car production cut back, motorists will 
become more maintenance conscious and will patron- 
ize stations offering good maintenance services 


SET TO GO—It appears almost certain now that if 
automobile manufacturers are permitted to continue 
production of cars in spite of the war situation, then 
Ford is expected to come out in its 1952 models late 
this year with an overhead valve engine in its Ford 6 
and the Lincoln. Reports indicate the tooling job on 
this is so far along that only complete shutdown of 
assembly lines will delay production of these engines. 
Currently Ford also is said to have gotten started 
on its tooling project to bring out overhead Ford 8 
and Mercury engines, possibly in 1953. But present 
conditions have shrouded definite plans for produc- 
tion with a big question mark 


TANKER RATE INQUIRY The Economic Co-opera- 
tion Administration has quietly launched an investi- 
gation of the prices some Marshall Plan countries 
have been paying for bunker “C" oil. The agency 
reportedly wants to find out the extent of the role 
played by bunker oil prices in the rising rates for 
tanker tonnage. 


TEXMASS PETROLEUM GHOST Violent repercus- 
sions from highly controversial loans granted by 
Reconstruction Finance Corp. to Texmass Petroleum 
Corp. (now known as Texas Consolidated Oils), Lus- 
tron Corp. and others, apparently will sweep the five 
RFC directors from office and result in a new govern- 
ment loan setup under the direction of a single ad- 
ministrator. Wielding the broom is Chairman Ful- 
bright (D., Ark.) of a Senate Banking subcommittee 
probing RFC loan practices. Largely through his ef- 
forts, President Truman's renomination of three diree- 
tors and nomination of two new directors to the board 
have been pigeon-holed in the full committee and will 
be tossed back into his lap when Congress cloees shop, 
with the full Senate having failed to confirm the ap- 
pointments. In addition to Mr. Fulbright’s plan for a 
single administrator to head an independent loan 
agency, other reorganization proponents on Capitol 
Hill want to place RFC under the wing of the Com- 
merce Department 








“Marshalling the forces of advertising to 


help solve national problems and to make 


democracy work better...” 


Do you KNow that the forces of advertis 

ing are engaged today in one of the 

world’s greatest jobs of mass education 
in the public interest? 

Do you know that these forces for good 
have been released through the vision 
and unselfish cooperation of American 
business — advertisers, advertising agen 
cies, media owners and others? 

Hundreds of advertising agencies have 
volunteered their planning and creative 
time and facilities. Artists, cartoonists 
photo-engravers, printers, typographers 
and others have contributed their services 

Media owners have donated millions 
of dollars in space and time. National 
and local advertisers have sponsored and 
paid for many millions of public service 


advertising messages 


As a result, the American people are 
being alerted as never before to the 
dangers which threaten from within and 
from without the dange rs of ignor 
ance about our American economic sys 
tem, intolerance, tuberculosis, school and 
teacher shortages, ete 

And, at the hub of this great public 
service effort is your organization 
The Advertising Council 


Advertisers and Media Owners... 
Your Help is Needed! 


Right now The Advertising Council has 
14 programs in operation. The success 
of these programs depends on the public 
spirited and generous cooperation of ad- 
vertisers and media owners, Your help, 


in the form of space or time donations, 


will mean a lot to us. And remember... 


W hat helps dmerica helps you! 


Yours for the Asking 


Write for a copy of Booklet 
No. 15. It will give you per 
tinent information about The 
Advertising Council how 
what it is 

Or ask for 
material on specific cam 
paigns. Address:—The Ad 
vertising Council, 25 West 
45th Street, New York 19, 
N.Y 


it started 


what it does 


| meen | 

aw me Wy 

Published in the public interest 
by 

NATIONAL PETROLEUM NEWS 


"A NON-PROFIT ORGANIZATION FORMED TO UTILIZE ADVERTISING IN THE PUBLIC GOOD 


NATIONAL PETROLEUM NEWS 





Who Stopped LOSS OF TEETH 
on Totalizer Drive Gears? 
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New steel worm gears on the totalizer drive shafts take the 
curse off the rare occasions when the totalizer binds up. It 
used to be that teeth were stripped, on both gears. But not now! 

So a simple engineering change . . .a change in metals... 
materially reduces the likelihood of a costly repair job due to 
the major nature of the disassembly required to replace these parts. 

And this “simple change” is ~nother one of those big “little things that 
count” toward the continual betterment of computer service. And you 
| can say “continual” again . . . because Veeder-Root Engineers are contin- 
ually probing all the 800-plus parts of the computer ... fo find the small 
opportunities for big improvements in over-all computer performance. 
This is No. 6 of 10 Good Reasons why it pays to be sure that all pumps you 
buy are equipped with genuine, factory-new Veeder-Root Computers {with the 
New Perma-Vis* Wheels)... and why it pays to specify genuine factory- 

rebuilt Computers for replacement. 


VEEDER-ROOT INC., Hartford 2, Conn. 
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Veeder-Root Computer 


PERMA.VIS WHEELS 








ON NEW V-R COMPUTERS ON 45° V-R REBUILT COMPUTERS 


THE DECAL ABOVE IS USED THE DECAL ABOVE IS USED 
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1951 Graver Center-Weighted 
Floating Roof Tanks 








GRAVER 
OFFERS THE 
LATEST DEVELOPMENTS 


IN VAPOR-SAVING TANKAGE 


Graver was almost a half-century old when the Lucas 


ot 


a 


Gusher was brought in and the Spindletop field discovered. 


Pata REE 


As Graver had grown with the petroleum industry since the 
days of Titusville and Col. Drake, the company was at 1901 
once ready witha generation ot experience to meet tankage Spindletop 
requirements in the new Southwestern fields 
Today —on the Golden Anniversary of Spindletop—Graver 
leads again, offering to oil producers, refiners and marketers 
its latestalevelopment the Graver Center-Weighted 
Pontoon and Pan- Type Floating Roofs, Write for new book. 

FABRICATED PLATE DIVISION 

GRAVER TANK & MFG.(0.|NC. 
EAST CHICAGO, INDIANA 


NEW YORK . PHILADELPHIA . CHICAGO . DETROIT 
CINCINNAT! . CATASAUQUA, PA. - HOUSTON « SAND SPRINGS, OKLA 
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Oil's Eye on Executive Agencies 


Even as Congress Reconvenes 


By Danie! L. Harbour, Assistant Washington Editor 


A new Congress 
into session today ‘Jan. 3) 
itol Hill, but the downtown 
tive agencies, such as the Petroleum 
Administration for Defense and the 
Economic Stabilization Agency, prob 
ably will continue to hold the spot- 
light for the petroleum industry 


will be gavelled 
on Cap- 


execu- 


Congressional committees ot 
course, will be investigating and con- 
sidering a number of subjects of in- 
terest to the oil industry, but it will 
take the legislators some time to get 
themselves organized and their com- 
mittees under way. Probably first on 
tap will be hearings before Senator 
O’Mahoney’'s (D., Wyo.) Interior com- 
mittee on his projected national fuels 
policy investigation 

As matters now stand, the investi- 
gation—-it is aimed at the drafting 
and recommendation of a policy for 
all fuels with the exception of atomic 
energy is scheduled to be closed out 
on Jan. 31, 1951. However, the Wy 
oming senator will ask for, and ex- 
pects to get, a continuation through- 
out the next two years in order to 
make a more detailed study 

At the other end of the Capitol 
the important House Commerce Com 


mittee, headed by Representative 
Crosser (D., Ohio), may assume a 
more active role in the mobilization 


program Representative Crosser 
heads a subcommittee on defense ac- 
tivities which, if it follows a previ- 
ously drafted outline could be the 
House rival of the Senate Armed 
Services “Watchdog Subcommittee 
of Senator Johnson (D., Tex.) 

There will be tax legislation and a 
host of other bills before the senators 


and representatives relating directly 
and indirectly to petroleum. New at 
tempts will be made to get a tide- 


lands quitclaimer passed, and the Sen 


ate Commerce Committee wants 
another shot at enacting the O'Ma 
honey Pricing Practices Bill 
a ae 

On the tax outlook, Otis Ellis, the 
National Oil Jobbers Council repre 
sentative in Washington, is telling his 
state associations to brace them- 
selves for still further boosts in 1951 

In brief,’ declared Mr. Ellis to the 
jobbers, “if you are excited over cur 
rent taxes, then prepare yourselves 


Congress 


for apoplexy before the next 


finishes.” He foresees that one of the 
jobber problems in the coming year 
will be the task of adjusting the job 


ber's financial structure to meet the 
expected new and higher taxes 
Generally speaking, Mr. Ellis out 


lined what he considers to be three of 


the most pressing problems confront- 
ing the jobbers in 1951, proble lg 
which he believes will be vitally af? 


fected by the course of government in 
Washington, both on Capitol Ail and 
in the executive agencies. As he 
them, the trio includes 

1. Shortages of some equipment 
items and materials, which will vital- 
ly affect the operations of jobbers 

2. Maintenance of reasonable levels 
of margins, or the working-out of 
reasonable margins, in the face of 
continued voluntary price controls or 
the eventual emergency of mandatory 
price ceilings 


lists 


3. Maintenance of oil supplies, with 
possibly “some trouble” arising if 
there is an actual shortage or a spot 
shortage caused by transportation dif- 
ficulties. Involved in this, said Mr 
Ellis, is the task of seeing that job- 
bers get “equitable allocations 


And also noted on the Washington 
scene: the Senate 
mitee reports that as of the middle 
of 1950, tanker construction by own- 
ers registering their ships under the 
U. 8S. flag totaled only 90,000 dead- 
weight tons, whereas new tanker 
building aggregated 1,898,000 tons for 
Norwegian registry and 1,274,000 tons 
for British documentation 


Commerce Com 


Commerce Department has under 
investigation charges that false repre 
sentation was made in the licensing 
of a shipment of lube oils from U.S 


to Switzerland, where it was then 
trans-shipped to Austria 

George Jensen, formerly in charge 
of the Philadelphia office of the Jus 


tice Department and the government 


lawyer handling the department's 
suit against Sun Oil, resigned last 
week-end to enter private practice 
the department reports 
Representative Steed (D., Okla.) 
who headed a House Labor Commit- 
tee investigation of oil imports, may 
win a place on the House Ways and 


Means Committee, which tax 


legislation 


writes 


>+ 
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National Petroleum News has 
reprinted its recent series of 
four articles on 


MULTI-PUMP 
SERVICE STATIONS 
TODAY AND TOMORROW 


into book form. You can now 
get as many copies as you need 
by filling in the coupon below 
and mailing it today. 

This book deals with the most 
significant development in gaso- 
line retailing in the last decade 
and every oil marketer should 
have a personal copy. 


ORDER YOURS TODAY! 
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Introducing the beautiful... 








Wayne 505 
all features of 


Wayne 500 but has outside 
hose extension 
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Model 500 


with concealed hose 


Model 5035 


with outside extenda-hose 


THE WAYNE PUMP COMPANY 


Fort Wayne 4. Indiana * leronto, Canada 
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AN ENTIRELY NEW TYPE OF ISLAND 
MERCHANDISER TO ATTRACT TRADE 


Benow the new vogue in pumps! Wayne 500! Completely restyled for a 
modern world. No other pump even approaches its arresting modern design, its eye-filling 
beauty, and sales building power. Here is the pump that will make any station the most 
outstanding, the most talked about, the most profitable in its area. Its beauty is more than 
skin deep! The interior arrangement and working parts are improved in scores of ways. The 
pumping unit is quiet, with ample delivery. Outstanding among many features are the new, 
smoothly operating concealed hose, stainless steel access doors and a brilliantly illuminated 
easier reading dial. Here's a pump built for years of trouble-free service and the greatest 
possible operating economy. Be sure to see this distinguished new creation before you buy. 


There is no other pump like it. Write today for colorful bulletin. 


New sales building , =>) Se 
features plus... 








© Greater accessibility for servicing. = T ; 


@ Quiet Operation — smooth and efficient. % H ad 





@ A unique nozzle locking mechanism. } 
w 8 , 
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Ne Shodows on Dials 
Stoiniess Stee! Doors 





Wide Polished Metel 

eeeeeeeoee Frame Around Nottie 

Port Prevents Marring 
Pump Finish 





Woyne s improved positive New, quiet pumping wait 
displocement meter th ovtboord bol! beorings 


Removable Ponels, Front 


inthe WAYNE | ea 
200 


e The p p that stands out on your islands. 





e Makes your station the “show place” of the neighborhood. 


© Builds your gallonage and profit quickly ... permanently 
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65 Years of Living Up to 


“OLD-FASHIONED TRADITIONS” 


of Service, Integrity and Appreciation! 


The world will never become so com- 
plex but what simple, old-fashioned 
concepts of integrity, service and 
appreciation for the value of a cus- 
tomer, will continue to be the funda- 
mental essentials of a sound and 
successful business. 


BAC KIN PH HORSE-CARI DAYS of the petroleum 
business, George R. Cantield founded and dedicated the 
Canfield Oil Company to provide oil marketers a 


dependable source of 


supply that observed “‘old- 
fashioned” traditions of honesty, integrity and square 


dealing. 


Ile believed in an honest day's work and in giving 
honest value... he put a high value on customers... 
his favorite and everyday business commandment was, 


“Always do the right thing!” 


is we enter the Year 1951, the Canfield organiza- 
tion pledges itself anew to continue to carry on this 
65-year old tradition of “old-fashioned” service, in- 
tegrity and appreciation for the oil marketer's busi- 


ness, pledges itself anew to... 


\ sincere desire to serve the best interests of the 


oil marketer... 


At all times keep its customers competitive in quality 


and price... 


Continue to study and appreciate the problems of 
petroleum marketers, and to cooperate with them in 


every way possible... 


Always provide petroleum products that represent 
the latest, up-to-the-minute advances in petroleum 


technology and refining practices . . . 


Maintain the “old-fashioned” traditions that have 
enabled Canfield and its customers and friends to enjoy 
a closer bond of mutual understanding as well as mutual 


progress and expansion. 


CANFIELD OIL COMPANY 


General Offices: CLEVELAND 27, OHIO 


Bulk ond Package Plonts CLEVELAND, OMIO 


CORAOPOLIS, PA. JERSEY CITY, MW. 2, EPH, TEN 








SUPPLY AND DEMAND 





Distillate Production Sets Record 
As Cold Weather Decreases Stocks 


il and distillat production 
‘ 


S. refiners was pushe to a 
new all-time high f 9.436.000 bbis 
during the week ended De« 23, a 

rding to API statistics 

This topped the previous record 
high mark, set during the week end 
ed Oct. 14 this year, by £62,000 bbls 

The boost in distillate output came 
at a time when stock withdrawals of 
all heating oils continued to be heavy 
as the result of cold weather which 
has gripped many sections of the 
country 

Withdrawals of burning oil from 
stocks during the week ended Dec. 23 
totaled 6,657,000 bbls. (see summary 
table at bottom of this page) as com- 
pared with a total of 7,655,000 bbls 
during the preceding week, heaviest 
of the current heating season 

Crude runs to stills during the week 
ended Dec. 23 came within 79,000 b/d 
of equalling the all-time high of 
6,238,000 b/d set during the week 
ended Nov. 25 this year. Refinery out- 
put of all major products except gas- 
oline was up. Gasoline stocks also 
were increased 

Crude oil and condensate produc- 
tion for the week ended Dex 
up 39,990 b/d from the 
week to f,763,310 b/d 
API's report 


23 was 
preceding 
according to 


Pennsylvania Grade crude runs to 
stills dropped 8,767 b/d during the 
week ended Dec. 16 as compared with 
the previous week, according to Na- 
tional Petroleum Assn. statistics 
Week Faded Week Ended 
Dee. 16, 1950 Dee. 9. 1950 

12.74 1 27 


Week Ended 
Dee. 17, 1949 


Gasoline consumption continued to 
increase in eight states and the Dis- 
trict of Columbia reporting October 
figures as compiled by the API 
Breakdown of the statistics showing 


this year, last year and px 
change follows 
(Thousands of 


fret 
ies 


Pennsylvania Lubes The 
SUCCESSIVE 


second 
monthy rise in Penna 
bright stock inventories has been re 
ported by National Petroleum Asan 
w'th end-of-November stocks for field 
as a whole standing at 144,953 bbls., 
up 13,983 bbls. from October 

November inventories of vircous 
neutral (below 180 vis. but not below 
142 vis. at 100) dropped 15,618 bbls 
in November, and were up slightly 
for viscous neutral (180 vis. at 100 
and above). Inventories of 600 cteam 
refined stock showed second succes- 
sive decline, down 6,121 bbis 
Comparison of October and Novem- 
ber production and inventories fol- 
lows, October figures in parentheses 
Raw long residuum, production 
0 (0), stocks 369 bbls. (754); 600 
S.R. stock, production—-228,043 bbls 
(266,470). stocks 126 592 bbls. (132 
713); bright stock production 
187,311 bbls. (214,888), stocks 144 
953 bbis. (130,970) viscous neutral 
(below 180 vis. but not below 142 
vis. at 100), production76,977 bbls 
(97,020) rtocks 76.800 bbls (92 
418) viscous neutral (180 vis. at 
100 and above), production 123,922 
bbls. (153,796), stocks 135,503 bbls 
134,050) 


District 5 Demand—Total demand 


Summary of API Report of Refinery Operations 


(t. S. tetals 


Production 


Crude runs—daily avg 
Foreign crude included 
Per cent operated 
Gasoline 
Kerosine 
Gas oil & dist. fuel 
Residual fuel oil 
Stocks 
Finished & unfinished gasoline 
Kerosine 
Gas oi] & dist. fuel 
Residual fuel oil 
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of M_ basis) 


Week Week 
banded taded 
Dee. 23 Dee, 16 
(thousands of bbs.) 
6,159 5.925 
569 535 
91.6 88.1 
20.075 20,254 
2,600 2,267 
9,436 8 864 
8.715 8,567 


112,631 
21,819 
73,273 
39,914 


110,943 
23,152 
76,913 
41,598 


) Revised in California district due to error by reporting company 


for District 5 stood at 941,000 bh,d in 
October compared with 997,000 b/d in 
September for the principal products 
LP-gas, kerosine and kerosine dis 
tillates, stove oi] and Diesel oil were 
the only products which increarced in 
lemand in October over September 
For « ils see table on p. 49 


Natural Gasoline 
iral gasoling n October was 691 
695,000 bbls ompared with 649.271 
000 bbis. in September, the 
of Mines reports 
output of the 
lished on p. 49 


The output of na 
ts 


Bureau 
Tabulation of the 
various areas is pub 

World crude oil production reached 
record levels for the second consecu- 
tive month when output during July 
averaged 10,546,000 b/d, an increase 
of 116,000 b d over previous high set 
in June. Figures were reported by the 
U. S. Bureau of Mines 

Increase was accounted for chiefly 
by U. S., where production rose 106,- 
000 b/d to average of 5,484,000 b/d 
and Soviet Russia which marked up 
an increase of 25,000 bd to average 
of an estimated 725,000 b/d 

Largest crude production decreases 
were reported by: Venezuela (39,- 
000 b/d) to average of 1,533,000 b/d 
and Iraq (9,000 b/d) to average of 
126,000 b/d 

Bureau reported that crude oil im- 
ports of Western Europe decreased 
153,000 b/d from high June receipts, 
with major changes marked up as 
follows 

(Thousands ef B/D) 
duly dune 

France Pos 15 
United Kingdom 


herland we 148 
Nester Germany m 40 
Venezuelan crude exports of 1,219,- 
000 b/d were 76,000 b/d below record 
month of June, while crude exports 
from Middle East also dropped, aver- 
aging 929,000 b/d compared with 1,- 
010,000 the previous month 


Bureau said crude runs to stills in 
creased 284,000 b/d, due principally 
to greater throughput in U. 8. of 
227,000 b/d to average of 5,882,000 
b/d. New 30,000 b/d refinery at Sal- 
amanca, Mexico, began operations in 
July, bringing that country’s total to 
six, bureau said, while war-damaged 
refinery at Vallo, Norway, (1,000 b/d) 
resumed operations for first time 


Production of principal refined 
products (excluding USSR and East- 
ern Europe) averaged 9,038,000 bbls. 
in June, compared with 8,817,000 the 
month previous. Average production 
of motor fuel increased 102,000 b/d, 
kerosine 18,000 b/d and residual! fuel 
oil 117,000 b/d while output of distil- 
late fuel oil and lubricating oil de- 
creased 14,000 b/d and 2,000 bd, rea- 
pectively, report concluded 





FOR QUICK-OPENING, TIGHT-CLOSING, POSITIVE-LOCKING MANHOLES 


by Philadelphia Vale 


wt 
SPECIFY 


who 





no matter 


builds your 


truck tanks 


Standard Manhole 


Size 12” = 16” with 64", 8 
or 10° fill opening. A slight 
turn of locking ring opens and 
closes cover 
and lock ring are mollecble 


Cover, fill cap 


iron, and are mode to ovtiost 
the tonk iMtrelt 


Self-Closing Manhole 


Size 12” « with 10° fill 
opening. Self-closing, with pos: 


16” 


tive locking device. Hinge ond 
lock rods are stainless stee! 
locking hooks ore high-strength 
Opened by 


lever on enther ude 


bronze raining 


14” Diameter Self- 
Closing Manhole 


For heavy fvel-oll tanks. Self 
locking 


ond lock rods 


closing, with positive 


device. Hinge 


ore stoiniess steel; locking 


hooks ore high strength bronze 
To open, lift either lock orm 


ond raise cop 





Write the words ‘“‘Manholes by Philadelphia 
Valve" into your order. These quick-opening 
manholes are absolutely tight. They surpass 
every fire underwriter’s standard. They open 
and close easily and quickly. They are easy to 
get into. They are built to outlast the tank 
They are standard with many major oil com 
panies from coast to coast 

Whether the fill-plug is 6'2", 8”, 10", or 14” 
in diameter, and whether it is the standard 
type or self-closing, the cover is leakproof 
because a machined seat bears uniformly on 
the oilproof gasket 

Each manhole is fitted with “5-in-1"’ vents 
which provide a free flow while tanks are 
emptying, automatically closing if the truck 
They lbs 


pressure to prevent explosion in case of fire. In 


upsets will also release under 6 


addition to the vents, every cover can be 
furnished with fusible plugs that comply with 
all State and I.C.C. regulations 

Each type is simple, strong, and foolproof 
Covers and plugs are of malleable iron or heat 
treated aluminum. All springs are cadmium 
plated steel. No cast iron is used 


The 


gasket wear, and no mechanical adjustments 


standard type is self-adjusting for 
are necessary to keep it tight. The self-closing 
covers are constructed with moving parts of 
high-strength bronze or stainless steel so they 
will not rust tight or wear out. Adjustment for 
gasket wear can be made without use of tools 
simply pull up on locking pin and turn the 
star wheel a notch or two 

Send for catalog 170 for descriptions and 
engineering drawings of all Philadelphia Valve 


Company products. 


PHILADELPHIA VALVE COMPANY 


3415 ARAMINGO AVENUE, PHILADELPHIA 34, PA. 
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Accounting Forms for Oil Jobbers 


Second in a Series of Articles by an Independent Marketer, 
Describes His Company's System of Bookkeeping and Records 


This is the second in a series of articles on oil job- 
ber accounting. The author is a managing partner 
in a typical oil jobbing business, as well as a C.P.A.; 
and he deals here with the forms he has devised 
for use in his own accounting system. 

Some of the forms are especially important to 
an oil jobbing business, as, for example, Journal 
Entries to charge a portion of real estate taxes 
against each month's operations. The business of 
petroleum marketing usually involves ownership of 
scattered real estate in numerous taxing districts 


By JOHN H. WHITE, 
General Manager 
The Hewitt Oi! Co., 
Charleston, 8. C. 


recorded in the 
entry can be 


be destroyed 


The accounting methods discussed in these articles 
have an application to three classes of oil jobbers: 

1. The jobber with a satisfactory accounting sys- 
tem, may find some portion of the system described 
offers some worthwhile improvements. 

2. To the jobber with an unsatisfactory system, 
this system might be a model for improvement. 

3. A jobber who has no accounting system could 
refer these articles to an accountant or a good book- 
keeper as a guide for setting ‘up a system. 

First article in the series was published Aug. 23, p. 13. 


books, a new journal books” at the end of each month to 
written and filed in get a monthly operating statement 
place of the old one, which can then 


In the process we use working pa- 
pers for all operating accounts, and 


A binder or folder can be used for to save clerical work we do not 


Eleven basic forms will be dis- 
cussed here, and samples of each are 
illustrated, labeled as Exhibits 5 to 
15, inclusive 

Journal Entries The term Journal 
Entry has grown up in accounting 
practice to designate those entries on 
the books which do not have a point 
of origin in some existing routine 
form, such as an invoice, sales ticket 
etc. Examples would be deprecia- 
tion, inventory adjustments, correc- 
tion of mistakes, apportionment of 
taxes, and similar items, which must 
be put into the records by the book- 
keeping department 

The most carefully planned ac- 
counting system cannot provide for 
all possible contingencies. It is often 
necessary to change entries already 
posted, or prepare special entries not 
otherwise provided for. For flexibil- 
ity we have devised a Journal Entry 
form consisting merely of a blank 
6 x 9 sheet of paper which can be 
ruled for a simple or complex entry 
as needed. Exhibit 5 illustrates a sam- 
ple Journal Entry. If any supporting 
records are necessary they can be 
stapled behind the entry, or if too 
bulky they can be placed in a special 
file with the location noted on the 
face of the journal entry to which 


month, all of 


filing entries for the current month; 
after the books are 


serially numbered, can be transferred 
to a permanent binder or folder lative to date statement by taking 
Closing Entries 


Mech 440. -Pearchaaes 
Ach 209 Raurer oer Lips 


lhct- 142- 
hasta 


[iglesia Uitrg ins fo La 


Laapased by fila 


transfer the totals to the surplus ac- 
count until the end of the year 

At any point in the year it is a 
simple matter to prepare an accumu- 


closed for the 
journal entries 


We “close the the current month's operating totals 


a 6.19749 


500. 
100. 
Hank rhtansd $00.2 


Mea, LEE 








they pertain When changes are 
necessary and the entry has not been 
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EXHIBIT 5—< «x 9 in. blank sheets are ruled up as needed for Journal Entries 








JOBBER ACCOUNTING SYSTEM 





with the voucher page number or 


other reference noted thereon 


i 4, 7 ’ 
A Three examples of closing entries 
} Mandard. Chung Eirias i Py hown het ark , 5 
re shown here, marked Exhibit 6 
 smnean FO, M¢2 j 2 


7, and § Exhibit 6 summarizes, for 


hy ; ¥ - = = | closing purposes, all goods or ser- 
4 « ” ” . vices received during, and applicable 
‘ Hi ° « . to, the current month, but not paid 
és a Mu ad for until the following month A 
j true picture of the month's profit or 
aa77s | loss could not be had unless these 
47.52 outstanding items are accrued and 
(21.50. | charged against the month's opera 

20835. 00. | sons 


Exhibit 7 is a closing entry for 
Estimated City and County Taxes for 
Current Month The reason for | 
breaking down annual and semi- 
annual taxes into monthly charges 
was discussed in the first article in 
this series. The closing entry is sim- 
} ply a means of charging each 


Rsatrgsicicus . ant hetawnd | month’s operations with an appro- 


{ priate share of the tax burden 





y J ! I ‘d S73 " o 
Bf ¢ 9 2, - 4 boonies po Lola a45%i a ane Exhibit 8 is another closing entry 
peculiarly applicable to our kind of 


Jeeta 
| ; 
; 4 ‘ 
ee , hem aes pal 000 gale xhelwort i 404.06 .. #44 business. This entry sets up, as a 
tL Hadewuat lank | hh rce?”, —S* 703 | charge against the current month's 








ae 

\s ‘ 4-44 MSS. 40 | operations, all of the monthly rentals 
“ + . + » , is ~4 fue from service stations Where 
_— aes . a“ © J these wholly, or in part, based 

on gallonage they will vary from j 

EXHIBIT ¢ A series of these Standard Closing Entries, serially numbered is made month to month 
up each month as a step in closing the books for the month's business From these examples it can be 
seen how closing entries are designed 
to accommodate all necessary ad- 


ustments for proper closing of the 
books. As a full set of entry forms 
is used each month, it is not likely 














fy of, y ’ that the person responsible for pre- 
Kidd pred. Cloeerng inkidaed paring them will nal s an entry ““ 
3 Jour aa (44s om ion could materially over-state 
. a wr under-state the profit or loss for 
the month 
i] Property Record Cards—We dis- 
: er " # tinguish between only five classes of 
{ , 7 property in our business, and we 
! as os , Z oe keep track of individual items of 
C08 [-rervactie th wages, & $2.97 property on a form we call a Prop- 
| bale reseelal Coby neal. Ktremdgg ” erty Record Card, a sample of which 
Sands. er Lrrant Diehth is i is shown as Exhibit 9 
fate £ Lackead Lekamalid . + The five classes of prope rtv are 
: tame Cepd od 
{ : at 1. Land 
. - a 2. Buildings 
Equipment ‘lant and Loaned 
EXHIB A monthly Closing Entry for one-twelfth of all annual taxes is handled 4. Office Furniture and Fixtures 
as «shown 5. Autos and Machines 
In the first article in the series 
these same f classes appeared in 
fr t! cher record, and com ome are eliminated it is a simple the chart of accounts, and each class 
bining them with figures from pre atter to re-number the series. When has an assigned account number 
vious months we type the entry forms, we make The sample card shown as Exhibit 
For the monthly closing we us four pies at each typing, so that ® was made out to cover a pair of 
what we call standard closing en typing three times makes a supply gasoline pumps installed at a ser- 
tr ‘ ' f which 1 hown for 12 months vice station, and hence included in 
here as Exhibit 6. One sheet is used All closing entries for the current the classification of loaned equip- 
for each entry, and all are serially nth are apled together and kept ment The original cost of the pair 
numbered to be sure none ars n the working papers folder. When of pumps is entered on the card as 
missed Phe mpleted they are posted to the $718. On the back of the card the 
is so marked voucher record. As previously stated estimated life of the pumps is shown 
all entries, regardless of their nature as eight years, and ruled spaces are 
are posted to the voucher record provided for entering the annual de- 
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preciation charge of \% of the orig 
inal cost, which in this case figures 
out to $89.75. For quick reference 
both the annual depreciation and the 
monthly depreciation of $7.47 are en 
tered on the face of the card All 
that is necessary to arrive at the 
total monthly depreciation expense 
for all items is to add all the amounts 
shown in the monthly depreciation 
space of all cards in the Property 
Record file 


Once each year the annual depre- 
ciation charge is entered on the re 
verse side of the card, and added to 
the previous years-to-date total As 
these charges accumulate, they bui'd 
up a fund called a depreciation re 
serve At any given time the accu- 
mulated depreciation charges of all 
the cards in the Property Record 
file should equal the depreciation re 
serve account in the general ledger 
control account. In eight years thers 
will be a reserve of $718 in the de- 
preciation account for the two pumps 
listed on the sample card. That sum 
of money, in theory, will be available 
and will be sufficient to replace the 
pair of pumps at that time The 
rate of depreciation should be based 
as near as possible, on the useful life 
years 


Some items, such as those pur 
chased which have already been used 
will require a greater rate of chargé 
off than those which were new when 
acquired If the cash funds of the 
business warrant it, the amount of 
the monthly depreciation charge-off 
can be withdrawn in cash and held 
in reserves in a special bank account 
for actual replacements when neces 
sary 

The estimated life of the pumps 
nay be too short or too long, or con- 

ons may change which will mak« 

desirable to replace in less than 

ght years, or to postpone replace 
ment until later. Regardless of the 
fact that it is not the only measure 
of wear and tear on equipment, the 
only practical way to keep books 
to make a charge against the busi 
ness each month, for a definite frac 
tion of the value of the equipm« 
used in the business 


Cash Deposit Slips At 
the daily bank deposit 
duplicate deposit slip is pre 
our files. This duplicat« : 
a source of entry into the yucher 
record for the cash account The 
total of the deposit is entered as a 
debit to “Cash in Banks” and a cre- 
dit to “Cash Transfers (The vouch- 
er record reference is entered direct- 
ly on the duplicate deposit slip, which 
is then filed for future reference, if 
necessary.) 

It might be well to explain at this 
point that when the daily sales re- 
port is made up, that the amount of 
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EXHIBIT 8—Sample of Closing Entry covering station rental accounts 





PURCHASED - + 
DATI ve, (96 SUPPLIE} tina 
OST AND IMPROVEMENT DATA E 
DESCRIPTION Wed; t | 4 Srea¥ch ab does 
ad bret 67 700 Ailimn, x 
W-is (S08 Loni 
ae inl 


Go . 
os 


_TOTAL 





Purlongs-32767—11-46 











EXHIBIT 9—Property accounts are best kept in card file form like this sample card 


covering two items of loaned equipment 


19 
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ar int of the fund aa shown in Gen receiving report, which will be dis 
eral Ledger Account usred later Sales are posted daily 
PETTY CAs Ven cher ‘ 
Inventory System Ir order to from the sales report A running 
lose our books on a monthly basis total is maintained, and at all time 
7 ee we have to detern the value of this total should equal the physical 
“Hs 9m sd ' merchandise on hand at the end of count in the warehous ' 
an RIVED «aon 
each month A careful distinctior 
wanes aot oft dwt hould be made in what is considered The value of the inventory on hand 
7 as merchandise The te Merchar f any one item is arrived at by mul ! 
lime Inventory listed as account tiplying the cost price per unit, which 
mber 120 in rt P un should be entered on the card, by the 
“ imt 120 in the chart of account 
P applies to salable stock or articles quantity m hand This an and 
, - 
that are constantly changing, su should, if possible, be done by using a ‘ 
4 as gasoline pumps in stock in the calculating machine and accumulating 
EXHIBIT 10-—-A woucher should go into warehouse for future us It does the amounts instead of entering the 
the petr ash drawer for all miscellan not apply to machinery, automobiles amounts on working papers and total i 
cous expenditures r trucks, since these are recorded ng them thus avoiding duplication ' 
nm Property Record cards, as pre The selling price also can be shown | 
usly discussed m the card, for convenience, and can t 
hf t The basis upon which the mer be used in pricing sales tickets. Max { 
aah frov hat report. v ied ' , h ‘ } 
rr : ~ aa : eae } will handise inventory is valued is cost imum and minimum quantities should ' 
” a u ‘ mank deposit . “ .s 
‘ ' } ank dey be fixed for each item and entered on 


Transportation charges are added, as } 


harged to “Cash Tranafé . » 
a ash Transfers Thu the card to show when and how much 





when the deposit slip is credited t they are considered a part of cost 


accounting should co-ordinat 


to ords Sales per month can be 
this account it balances the account } 


determined simply by adding the sales 
olumn. If properly ruled, these cards 
an be used on both sides 


The “Cash Transfer” Account is used irchasing and storing with sales 
nly as a closing account and this can only be accomplished 
vith a perpetual inventory systen 


a. . 
* Petty Cash System To care for The objectives of a perpetual inven 
mall expenditures a petty cash fund tory system are set forth in Amer Sales System—We make up a daily } 
should be created Usually ar can Business, Vol. 9, as follows report of all sales transactions using | 
rmount of $50.00 to $100.00 s mK ] Adequat« phy sical protecti Df a form illustrated as Exhibit 12 It ; 
} : s’ made up fro es t t F 
quate as only small express bills, of against carelessness, theft, and mis mad ip from sal ickets, cash j } 


amall incidental supply items are appropriation receipts tickets, and miscellaneous in 
purchased out of this fund. Exhibit ». Control of depr tine and ob come receipts All the tickets are i 
2 ontrol of depreciatio id ob 












10 is «a ample f our petty cash ' th ' ’ analyzed and entered on this report 
solescence roug sis f t : 
vucher wl r use to account for ' . 'S2 enalye age so that it is a summary of the day's | 
over : 
sll payments made out of this fund business. Everything on the daily re- 
When the fund gets low the voucher }. Conservation of working capital port is posted to the voucher record 
are removed from the box and a D) ermining workable minimums debiting and crediting appropriate 
4 check is written for the amount of and profitable inventory levels accounts | 
; the suchers, at which time the ex 1. Current analysis of quantities on 
% wnditures are charged against the which to base purchasing schedules The physical quantities of goods 
appropriate expense accounts, Cash » Adequate and accessible storag sold are entered on the inventory 
ng the check restores the fund to its facilities so that a minimum of time cards ndividual sales and receipis 
riginal sunt a the process ‘ required to service customers tickets are posted to the Accounts 
repeated as often as necessary Receivable Subsidiary Ledger 
: The type of cara illustrated as 
Hi rh cash in the vwtty cash box Exhibit 11 serves the above yur . 
H ‘ ' . I To insure that the Accounts Re- 
| plu the disbursement vouchers Poses Receipts of merchandise ar 
: . . ceivables are accurately posted we 
' should at all times equal the original posted to this inventory card from a res 
use a posting block This is nothing 
t 
i! more than a ruled column sheet, on 
\ which each individual posting is en 
I £z 
; MAX - 906 tered as soon as it is made to the 


| ~ 4:90 Chan tY Iasslabe #30 Meter acl Min - 225 Accounts Receivable Ledger. When 
f Rael ae OG . posting is completed, a total is run 


| ff of the entries on the posting block 








7 . ; ; j " ; which should balance against the total 

as acawce wane ave ‘ aan tuane on the daily sales report. The extra 

’ y | $00 t Yoeg | | time required to use this system will 

? ’ 0 'WR0 t | T y often rave considerable time at the 

+ 12 + } ' + ; ' end of the month in balancing the Ac- 

go 4 | 100 , 380 ; , ; 4 ; 4 counts Receivable Subsidiary Ledger 
“> | | «go \230 | i i j } } } with the Control Ledger Account if 
| 9710 450 420 an error is made during the month in 


ale 100 | $80 posting to the accounts 


Rie | 1 $79 Cae Lk fro 





t Reserve Accounts—W orth mention- 

4 4 , ; 4 ; > ; + 4 ing at this point are two reserve 
| 917 4 j 577 4 ; ; 4 4 accounts, which should be a part of 
| | 2 eet ' | i } | every good accounting system. Ons 

| a is “Reserve for Bad Debts" and the 
ee other is “Reserve for Inventory Ob- 
solesence Every business, large or 

EXHIBIT 11--The value of the inventory of resale merchandise can be calculated small. eventually suffers some losses 
each month from stock cards like this showing the balance on hand of each item. Cost of this nature Therefore it behooves 
per wot must be carried on each card. Selling price is an optional convenience a company to set up in reserve ac- 
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DAILY TRANSACTION REPORT 
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EXHIBIT 12—Every oil jobbing business should prepare a daily report of sales 
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EXHIBIT 14—An analysis of sales for the month includes a calculation of profit per gallon for each class of product 
count a reasonable estimate of what there will be shown monthly reports been entered, the gross total of this 
the losses are likely to be This is to inform management regarding sheet should equal the net total of 
easily done by making an entry from these two items the sales column in the voucher 
the regular standard closing entries Sales Analysis—A monthly break- record 
as referred to earlier, debiting ex- down of sales by class of product is In the summary at the top of the 
pense and crediting the Reserve Ac- made on @ sales analysis sheet, Ex- sheet appears a calculation of gross 
count. The cash should then be with- hibit 13. The figures are obtained profit for the month, arrived at by 
drawn from the regular checking ac- from the control account in the subtracting cost of sales from total 
count and placed in a special bank voucher record, by referring to the gross sales. Cost of sales is drawn 
account earmarked for these purposes source of entry as there indicated from the purchase analysis, to be 
In the last of this series of articles After all sales for the month have discussed later. Separate gross pro- 
NITARY , 
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EXHIBIT 14—An analysis of purchases for the month should be calculated to show the cost of sales for the month 


Mab Teh - 64517 4 


; 3 A Z 
£ race thar Aacome eh ‘ath istAhnd rd. yeema J 749 












































~A ee er F’e » ant ‘ het4 Betti + aont4 
Sette, s0000, aw, nw. 1am, oe, sat. M i ee 
; *, seen ee fon, ser, sa, <aoe + 4 , “ 
’ sso « | aeeed| eae. 
; : i Sauoey s¢ 
‘ » teem, 
, ‘ ; i | so hb 4 aus 
; ; ; TAME formes am 
Besa spree debe i i | i ; Aat Slayi tomy L460, 
fp . an” . 
ey ‘pee io 
<-* ——$-> 7— +——_+ ~~ ; —— : - 
‘ ; ; ; ; " ; : ; ; ‘ 
: wt. toh '" Sy dager, _ goon My Aes, 10%, —+— = - . + - eT + + 418224 
Exhibst 1 An analysis sheet tor Expenses, Other Income and Deductions is also used as the Profit and Loss S:atement f 
the month. CAL accounts do not appear on this sample sheet) 
if 
fit ftigpure are 4 illated for each Dbsatracting the ng inventory, a all of the perating accounts ar not 
} class of product It ie figure is obtained uch represents listed 
| sirable to divide t number of gallons the cost of all merchandise sold dur From these three operating ana 
| sold, into t gross prof t get ng the month This cost is entered lyses, Exhibits 13. 14. and 15. any 
promt | Kallor eur AS ShOWT m the analysis, as oudlined special report needed by management 
ab any reason total pur can be prepared, such as a break 
Purchase Analysis A purcha hases f onth is desired, the down of individual items. salary de 
analysis sheet hown as Exhibit 14 figure easily obtained by add tails aut and truck expense, and 
It is the a kind of for as the ng the entries on the purchases similar special classifications either 
sales analysis sheet, and the figures analysis sheet omitting the start of costa or incoms 
also are posted fr the control a and ending ir ntorie 
count in th voucher re rd The teference has been made in th 
total of this analys should equal the Expense, Other I omes and Deduc- dis« n to monthly results, for the 
total of the purchase column in th tions Analysis—aA | form, Exhibit mos We use identical anaylsis 
voucher record 15, is an analysis sheet for Expense forms for accumulating year-to-dat 
Other Income and Deductions. It is results also To these accumulative 
The inventory on hand at the start ised as a Profit and Loss Staiement analyses are posted the month! 
f the mont? s entered in green for the month by transferring to it totals, and all that is necessary to 
orayon to distinguish it fro: nthly gross profit from the Sales Analysis arrive at the to-date financial pic 
purchases The ending inventory is d deducting all of the expenses ap ture is to add the totals as they are 
entered in red so that may also be pearing on this analysis. The balance posted month by month. At the end 
readily distinguished fr yther remaining is of course, the net profit f the year the accumulative analysis 
figures. By combining the beginning for the month. This anaylsis can be sheets can be handed to a typist and 
inventory with such purchases as as detailed as desired. The sample a report for the full year can be typed 
were made during the month, and shown is for illustrative purposes, and at once rvithout further clerical work 
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Oil Can't Mobilize for War with Two Bosses 


The most important and pressing job now before the 
oll industry is to find out and get settled once and for 
all just who is going to run the oil industry during our 
present mobilization—the price section of the Economic 
Stabilization Agency or the Petroleum Administration for 
Defense ? 

Certainly there cannot be two bosses for the oil indus- 
try and yet, if this question is not settled, there will be 
two bosses with the price section of ESA exercising by 
far the major influence because price will determine quan- 
ity and quality of oil products and both are most likely 
to have a lot to do with determining the result of the 
war 

Furthermore, in view of the war's great dependence 
on horsepower from petroleum with an ever increasing 
quantity taken by or under government auspices, the sup- 
ply of petroleum will be of far more importance to the 
mobilization and sound economics of the country than any 
advance in its price could ever be to the inflation that 
now seems to be sweeping the country 


How the Job Should Be Done 


The first question crying for an answer is just how 
much petroleum products, what kind and whereabouts 
will this country and its armed forces require to prosecute 
successfully a war? 

That information should come from the military. Pre- 
sumably the Defense Department has been preparing the 
answer for several years, whether it divulges the facts, so 
that the Communists can get them, is a matter also for 
military decision. But the facts of necessity will have to 
be told to the top representatives of the oil industry so 
they can put the industry to work on the prospective or- 
ders. If the Defense Department hasn't these facts ready, 
then it is time to get a new department. The new Congress 
may have a lot to say about that and shortly 

Estimating petroleum requirements is not an impossible 
task, complicated though it may be. An excellent system 
of forecasting military requirements was finally in opera- 
tion toward the close of the last war. Now the Bureau 
of Mines and the oil industry represented by PAD have 
reasonably accurate methods of forecasting civilian re- 
quirements and these figures can easily be adjusted to 
different kinds of manufacturing, transport and living 
conditions of the population. Recently the industry and 
PAD gathered figures on the storage facilities of the 
U. S., where they are and what it will take to fill them 


The industry also has excellent and detailed figures on 
the country’s production by fields, even by days and un- 
ler a variety of prices 

So the first question is how much oil does the country 
require by months over the 
answer to that can be had 


vext five years say and the 


Then, what facilities will be needed to produce, refine 
and transport that amount of oil. Our steel requirements 
have already been figured for several years and reported 
to the PAD 


Then from the great wealth of our statistics should be 
determined what price is most likely to insure the pro- 
vision of this necessary amount of oil? 

That is a logical, business like way to approach the 
problem of petroleum supply, but from all evidence at 
hand no such orderly procedure. has been followed and, 
from some present indications, such a procedure may not 
be intelligently and skillfully followed in the future 

The price section of ESA, which then had only a one- 
man staff, announced “recommended” price levels—after 
only a few days of “study” and the absolutely no consulta- 
tion with the oil industry or the PAD which was set up to 
be the point of contact between industry and government 


Tough Talk from Washington 


Now, because some Michigan refiners in an old and 
declining field did not immediately lower announced in 
creases in postings for crude oil, there is rough talk out 
of Washington, such as 

"We (the price section of ESA) are not going to sit 
idly by and see oil prices go up 

“If the oil industry will give us time to do the job right 
we'll do it. But we cannot do it with a situation arising 
like that up there in Michigan. If the industry calls the 
play by raising prices, they will find that we are ready 
to play on any lot they chose.” 

Just a second please. This country, especially these last 
score of reform years, has suffered from too many bulls 
crashing around in the china shop not knowing what they 
were doing and caring less just so long as they could 
hear the crockery crash. The occupant of the White 
House, who was a flop in his own haberdashery business 
also has indulged in far too much of this “ultimatum’ 
stuff with the result that nearly all of the rest of the 
country thinks we are in an exceedingly serious mess 
that is not going to get any better until he is kicked out 

There is not an iota of evidence to show that the present 
Economic Stabilization Agency is even in the least com- 
petent to decide what petroleum prices will bring forth 
the necessary supplies for the greatest war ever. The 
ESA pleads for time, to wait until spring so it will have 
a chance to think it over. The time for the thinking was 
before these price orders were issued. Certainly a few 
days could have been spared to the subject and to con 
sultation with PAD and the oil industry without the coun- 
try going to ruin 

Certainly a moment's thought would have shown that 
these Michigan refiners are not raising prices to in- 
crease their own profits, if any, but to get people to 
drill more wells and produce more oil for their refineries 

Another moment of thought should give one the same 
picture as to the increase in California crude postings 
about which ESA previously complained 

It is the buyers of crude who are raising the price, not 
the sellers though some sellers may also be buyers—but 
primarily it's the buyers who are trying to coax others 
with a higher price to find and produce more crude. What 
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Slowdown in Road Building Should 
Help Defeat Gasoline Tax Hikes 


By Leonard Castle, Midwest Editor 


A few weeks ago it appeared 
tain that strong battles would b« 
waged in several Midwest legislatures 
this year to increase 


taxes and motor 


state gasoline 
vehicle fees But 
the situation has changed since Pres 
dent Truman's declaration of a na 
tional emergen id much of the 
wind has been ren é om the 


sails of those g ig higher 


taxes 


Oppon nts of lighter wil be 


armed with ar I st rrefuta 


argument Because of the greatly ex 

panded national de 

onstruction is sure 

urtailed If you 

why pile on higher 

mly accumulate 

iries and give polit 

irool about 
The way 


Washington s issuing 


cts and orders these days it cer 
tainly will not be long before drastix 
t placed on 
struction As a matter o 
fore long a 
ym the 


restrictions are road 
Washington mar 
subject would be 

of the 


superfluous 
rapidly developing 
ritical materials and 


During World War II the 
nent refused to allocate federal aid 
funds for any projects except those 
classified as vital to the military ef 
fort, and this halted 
other road construction 
way officials were required to con 

the War Production Board of 
essential character of every pro 


govern 


virtually all 
State high 


in order to obtain federal match- 
ng funds or receive allocations of 
necessary materials 

Highway officials were give 
strong hint in President 
declaration of emergency speech that 
construction controls are on the way 
He stated that he had instructed 
the director of the budget to “reduce 
the non-military expenditures in the 
new federal budget to the 
required to give effective 
the defense 


Truman 


minimum 
support to 
effort 
Preliminary, but lenient, controls 
were put on road construction by the 
federal Public 
a few months ago when it directed 
state highway departments to screen 


Roads Administration 


all projects, but this 
applied only t« 

Already the 
cement is 


highway 


requirement 
secondary roads 
shortage of steel and 
making it difficult for 
departments to plan new 
In addition, many highway 
engineers have been called into serv 
e and others will be summoned as the 


projects 


armed forces are expanded Another 
factor for the legislatures t 
s that 


msider 
eventually federal 

taxes will be draining off high per 
entage of the taxpayer's me and 
he won't have 
tributing to 


much left f ‘ 
higher gasoline 


It appears now that the main gaso 
line tax battles in the Midwest this 
Illinois and 
Illinois has a 3c tax 


year will be 
North Dakota 
and prior to the national emergency 
there Was a concerted drive to up this 
by 2 


fought in 


Prospects are, i iew of the 


national emergency the battle 





lines will be drawn on a lc increase 
which would produce $18,000,000 ad 
ditional revenue annually 


If a compromise were reached on a 
le increase, it probably would be on 
the basis of all the increased revenue 
going to the state for use on approxi 
mately 2,800 miles of the most heavi 
ly traveled highways The stats 
cities and counties would continue to 
share equally in revenues from the 
existing 3c levy Tied in with the 
le proposal would be a move to in 
rease truck fees to a point to re 
turn an additional $21,000,000 a year 


The 1949 North Dakota legislature 
raised the gasoline tax 2c per gal 
bringing it to 6c, but the voters re 
ected the increase at a special refer 
endun 
factions involved are reaching an ac 
cord approving a ik 
year North Dakota's problem is 
becaus« ts refunds 
non-highway use have 
the highest in the 
centage basis 


There are reports that all 
increase this 


bit unique 
been arn 
nation on @ 
Under the compr 
being worked out, none of ths 
ditional tax, together with 1 
existing tax, for a total of 2c, w 
be subject to refund One cent 
the tax would be allocated to 
counties for farm-to-market roads 
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Oil's Plant Protection Geared for War: 
Anti-Sabotage Cash Rewards Offered 


By Raymond E. Bjorkback, Eastern Editor 


The offering of attractive cash anti- 
sabotage rewards by Socony-Vacuun 
and its principal domestic affiliates 
General Petroleum and Magnolia, has 
several interesting aspects 

It is, first of all, a positive and prac- 
tical recognition of Communists and 
their fellow travelers as a 
menace than the German 
World War U 


greater 
Sundists of 


Socony considered adopting a simi- 
lar reward plan during the last war 
but shelved it as unnecessary then 

The standing rewards, in sums as 
high as $25,000, will discourage at- 
tempts at sabotage by creating great- 
er alefiness against it, and making 
conviction and punishment of perpe- 
trators surer 

Thus, simply for the “posting” of 
the rewards, the Flying Red Horse 


companies can expect to get some 
freedom from costs due to 
tions WW 


ployes 


lisruy 
operations or harm to en 
The re-aseuring effect on employes 
0, Should be worth considerable to 
the mpanies in terms of morale 


A combination of circumstances led 
Socony to take its reward idea off 
the shelf at this time. Among them 
were FBI Director J. Edgar Hoover's 
reporting that the Communist Party 
has more than 50,000 members 
throughout this country, and, behind 
them, thousands of fellow travelers 
and sympathizers “ready to’ do the 
Communist bidding 

There was President Truman's de- 
claration of a state of national emerg- 
ency. And conditions generally 


The reward plan is just one phase 
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& preparedness-mobilization pr 
gram 5S ny has been developing 
For several months, a group of com 


Zie fea been fun 





ing 
@A 4 Security ! ttee. One idea this 
group has been working on is that 
having replacements for directors 


and fficers designated to take over 


in the unhappy event of a bombing 
which would “behead” the npany 
aay during a board meeting 

Alao, the « ttee has neerned 
itaelf with the questions of what t 


do about money that would be on the 


way t the an during a severe 
} ation erations, how t in 
sure the safet f essential records 
how ich tightening of plant secur 
t necessar et 

. . . 

0 “nies generall are itting 
atr ne . ha ! lant me ir t al 
though even n eacetime it gets 
ewhat re attention in this in 
lust tha the 





PACIFIC COAST 


Individual company planning is be- 
ing supplemented, given guidance, and 
being stimulated by the work of the 
API committee organized last Novem- 
ber in Los Angeles In this activity 
the committee has the benefit of the 
years of industry experience and 
know-how represented by the API's 


Services 





Department of Technical 
headed by D. V. Stroop 


The committee is devel ping a step- 
by-step industry-wide program based 
m the World War II “Guide to War- 
time Protection of Petroleum Facili- 
ies ssued by the Petroleum Indus- 
try War Council in 1943 






The mmittee began its work with 
general discussion of security plans 
various companies, and their ways 
approaching such questions as the 
ngerprinting employes, use of 


ire badges, more plant guards 





‘Screwball’ Station Tests How Many 
Motorists Will Go for Zany Selling 


By Frank Breese, West 


When Dan Lund ot his vn 
eT at ! Te nti he Vas 
Vatched rett both b or 

ntiona ind lf-ser rators for 
tw easor First because he is 
exe tive ecretary f the Los An 
» ' y elf Gasolin Sta 
tiot \ and he took er a n 

nt ‘ tatior Second, because he 
et it be known he thoug? st 
erator ailed t © ar Agination 
ell t? r wares 

s h ot tt ! the st 
acrew ball tatior ' las Angeles ‘ 
©, n ‘ Ne 1 t ed t 

rewball stunt and t ike it ay 

YY He achieved } fil bjective 
within three ve Mr Lundberg 
r ts zg 1 gre toward his se« 





z as a air for he 





Mr. Lu 
ludicrous which 
novations and 

lock O'Hool 





is handed a menu listing the 





various grades of gasoline with Mr 
Lundberg’s own brand inventions. The 
four grades, as described, are Klonk 
X, for “clunks” 19¢ per gal (includ 
ing tk state and 
Single-X, for jalopies, 21: 
for 41-49 models, 23: 


federal taxes) 


Double-X 


and Triple-X 


Coast Correspondent 


for high npression tors and hot 
r 24 

The rice split the lifference be 
tween the nventional Mobilgas and 
Union stations and the self-serve fa 


ng Mr. Lundberg’s enterprise, It is 


round figures in 








tea ractions are used, t spare 
a ion 
‘ ints to get a customer 
na genial n d starts with a man 
lressed as a Hollywood director rush 
gz up to a car. Brandishing a mega 
yhone as the ar comes to a halt 


the lirector summons a cameraman 
Together they do a takeoff on shoot- 


ng a movie scene featuring the cus 
tomer At the end, the cameraman 
hands the ist a card which 





enables him to for credit rat- 
s bearing the individual grades 
gasoline are given to each cus- 
wdance with the grade 
rdered for his car. This he can post 
attendant 
will automatically pump that grade 
the next time in. Mr. Lundberg re 
ports that the customers are fascinat- 
ed by that wrinkle and estimates 
that half of them have stuék the 
als on their cars 

1 slack attendants 
ade near the curb, waving signs 
it passing motorists. The signs read 


n the windshield so the 





period 


Full treatment. You're next.” A fair 
amount of curiosity trade has beer 
attracted by this, according to Mr 
Lundberg 

The Lundberg whimsy influences 
the service signs. One reads Our 
gasoline is habit-forming Another 
states, “Old-fashioned lube jobs—but 
good 

As his station manager, Mr. Lund 
berg selected a man without service 
station experience who has done a 
stint on the legitimate stage. With 
a background of showmanship, the 
anager is better suited to develoy 
the oddball slant Mr. Lundberg is 
trving to give his station. “We want 
the motorists to feel that everyone in 
the station is goofy, so they'll have 
fun when they come in Mr. Lund 





berg commented 

TBA is stocked, but no atte 
will be made to exploit these articles 
at first, Mr. Lundberg said 





Until there are some definitive re 


sults, Mr. Lundberg doesn't intend t 





livulge any figures on gallonage t 
erating sts r pertinent business 
letails 

He ificance t 
the sit a self-serve chan 





m engages in a conventional sta 
tion business venture Several self 
rve operators maintain conventional 


though it is not a con 


stations to 0 
mon circumstance. In this case, Mr 
Lundberg had advised his colleagues 
he was looking around for a station 
One day Vic Rothschild, of the Roth 
schild Oil Co., informed Mr. Lund 
berg he was closing up this station in 
Burbank the following day because 
was running steadily in the red and 
asked him kingly if he were inter 
ested. In a short time, Mr. Lundberg 
had a lease and was in business 


¢ 
it 





Since it was conventional by de 
sign, the eight-pump station is not 
adaptation 

time Mr 
conventionals 


physically suited for t 





self-service For son 
Lundberg has felt that 
were losing ground because of their 
own merchandising shortcomings as 
well as because of self-serve yy 
Adherence to a set price and 
barred the use of in 
y which Mr 


Lundberg believes is an essential su 


petition 








Service rou 





agination and ingenu 
cess factor, he declared 

For all the fun-house 
affected by the station, Mr. Lund 
berg is dead earnest about his pr 
ect Not at all “ky about it, Mr 
Lundberg experiment 
might not come off. He is working 
on a limited budget that prevents 
him fr staging a big-scale pron 
tion and advertising campaign he is 
certain would stimulate interest and 
probably business. This means he de 
pends almost entirely on word-of 
mouth promotion and the noisy com- 
motion he tries to keep going 24 hours 
a day at the station site on the busy 
intersection of Victory and Burbank 
Bivds 


admits his 
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Buyers Should Get Discounts and Allowances 
In Effect on Dec. 18, ESA Oil Chief Says 


WASHINGTON 
light into the 
freeze request this last week by in- 
forming the nation’s oil men that 
they should continue different prices 
to different classes of purchasers 
of the same product 

This means, ESA said, that if a 
purchaser class was receiving a dis- 
ount or allowance as of Dec. 18 
the agency is asking that the supplier 
continue the same arrangement, be- 
cause it was part of the selling price 

This interpretation of the agency's 
pricing requests was made by Orville 
D. Judd, ESA's oil ynsultant, in 
light of numerous questions reaching 
ESA as to whether a supplier should 
hold to his high, low or average selling 
price on a particular product (For 
other ESA pricing interpretations, see 
Pp 28) 

On the Shelf—At the 
Mr. Judd said his agency is well 
pleased with the co-operation it is 
receiving from oil companies in the 
voluntary price control 
However, a mandatory order for oil 
price ceilings has been drafted and 
placed on the shelf for “just in case 

The “just in case ack 
ESA, is the possibility that 
companies might try to break through 
the voluntary hold-the-line dates 
Dec. 8 for crude prices and Dec. 18 
for refined products 

But thus far, declared Mr.Judd, the 
industry has been co-operating 

As examples of industry compliance 
with the agency's voluntary program 
Mr. Judd cited the 38 replies received 
from 40 principal U. S. refiners who 
had been asked by Price Adminis- 
trator Michael V. DiSalle on Dec, 18 
to withhold contemplated price boosts 

“The replies have been extremely 
gratifving said Mr. Judd, “and co- 
operation has been expressed 

Another instance of -operation 
noted by the agency's oil chief is the 
action rolling back a 12c per bbl. ad- 
vance on Michigan crude oil during 
the past week in accordance with an 
ESA plea 

ESA Explains — Meanwhile, Mr 
Judd emphasized again that ESA's 
telegram to the 40 refiners “applies 
to all pipe lines and refiners, as well 
as to all levels of marketing,” with 
only one exception. This exception in- 
volves California low gravity crude 


ESA cast more 
mfusion of its price 


same time 


program 


rding to 


some 


prices, which ESA is attempting to 
roll back 25c per bbl. and which is 
being handled as a separate case 

In reward to the already-drafted 
mandatory oil price control regula- 
tion, Mr. Judd warned that the agen- 
cy would put it into effect quickly 
if the oil industry does not co 
operate on holding down 
Price increases, he declared would 
force our hand. We are not going to 
sit idly by and see oi) prices go up 

Mr. Judd asserted that “if the oil 
industry will give us the time to do 
the job right, we'll do it However 
he declared that “if the oil industry 
ca'ls the play by raising prices, they 
will find that we are ready to play on 
anv lot thev choose 

Ol Special Case—The ESA official 
noted that the petroleum industry 
is being asked to maintain Dec. & and 
18 prices for crude and products, re 
pectively, whereas industry in gen- 
eral is requested to voluntarily hold 
to their Dec. 1 price levels 

This, he shows that 
ESA is giving the oil industry a fair 
shake.” 

But, Mr. Judd emphasized, it is 
possible” that when, and if, it be 
comes necessary to issue a mandatory 
oil price order, prices might be rolled 
back to levels prevailing 
Tec 1 

He said a mandatory order would 
“peg prices low enough for ESA to 
be on the safe side.” They would be 
stabilized at a level, he said, where 
any adjustments to be made would 
be made upwards.” 


Joint Action With PAD 
the past week, Mr. Judd met with 
Bruce K. Brown, Deputy Petroleum 
Administrator, and expressed his 
willingness to co-operate in the fut 
ure with PAD He said no major 
moves on prices will be taken in the 
future without advance consultation 
with PAD 

PAD, stated Mr. Judd, was not 
consulted by ESA prior to posting 
of the DiSalle telegram on Dec. 18 
because the agency had to 
‘too fast” and he, himself, was too 
new on the job at that time 

“We intend to work closely with 
PAD,” said Mr. Judd but there 
probably will be some cases on which 


price oh 


contended 


prior Lo 


During 


move 


we won't be in agreement Consul 
tation with PAD, he continued, has 
been under way on the California 
crude oil situation, and a decision is 
expected by Jan. 15 

Mr. Judd also is moving quickly to 
build up his staff. Already on the 
job is Arthur Phelps, former law 
school dean at William and Mary 
College, who is legal advisor on oil 
prices. In addition, Mr. Judd hopes to 
obtain the services of Eugene Uman 
of Socony-Vacuum, as his oi] mar 
keting director. Assisting Mr. Uman 
he said, will be Peter Jensen, who 
has been handling marketing affairs 
for a New York export firm 

I am hoping,” Mr. Judd added, “to 
hold the staff down as small as I can 
But I want to have a sufficient num 
ber to 

ESA, itself, has big expansion plans 
including the 


handle the work here 


establishment of 13 
regional offices, but says that “in 
auguration of general field pera 
tions is not expected immediately 

Each regional office said ESA 
will have officials to handle price 
and wage problems and appeals for 
its area, but appointment of such 
officials is not anticipated immedi 
ately.” Regional offices will be lo 
cated in Boston, New York City 
Philadelphia Richmond Atlanta 
Cleveland Chicago Minneapolis 
Kansas City, Dallas, Denver, San 
Francisco and Seattle 


Jobber Representative Report—In 
the meantime, Ot's H. Et reneral 
counsel for National Oil Jobbers 
Council said he has received assur 
ance that “within the limits of its 
authority, ESA will endeavor to help 
work out any inequities arising from 
the voluntary freeze 

Mr. Ellis said that he has heard 
of numerous instances where jobbers 
have been caught n marginal 
aqueezes 

Each jobber who is affected,” he 
suggested, “should first attempt to 
work out adjustments with his sup 
pier. If this fails, he should notify 
the secretary of his state organiza 
tion, who could, in turn, assimilate 
all information and forward same to 
me 

Mr. Ellis then declared 


I have discussed the situation at 
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they want all details df } gins” 

A. Gross margins are to be de 
fined and alculated in accordance 
with the customary practices of the 


luding names of the c« panies con 
It is imperative that I have 
on as soon as possible 
presentation to ESA I want t , . he standards 
pres uu with the requirement of apid growth industries, television 
otherwise further nstan 

ountered in writing The standards are gener 
yes, used for the purpose of guiding 

businessmen in their current pri 
While generally applicable to 
an business, they obviously d 

ically cover all types 
They do apply to indus 
ompanies which have ex 
moderate rates 
provisions will 
npanies whos 
need an ab 
as a result of 

r iu 
1 Q Howd ipanies determ 
ng standards r new , 
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to farmers or sellers of farm com- 
modities on commodity markets’ 


A. No, they apply only to 
“manufacturers, industrial producers 
and distributors 


14. Q The announcement says that 
distributors must add their margins 
only to inventory st actually paid 
and not to replacement or market 


costs. Is this not inconsistent with 
the LIFO or other basis of account- 
ing ” 

A. No. The LIFO basis is sim- 
ply a way of determining actual in- 
ventory cost. Distributors should fol- 
low their regular method of deter- 
mining such cost, whether on a LIFO 
basis or any other, always providing 
it is based on actual inventory 


Jobbers Say ESA Froze ‘Unfair’ Prices, 
Should Have Consulted Independents 


Principal jobber reaction to ESA's 
price freeze is one of protest that 

1. Existing “unfair” price relation- 
ships between jobber and supplier are 
frozen, leaving the y»bber unable to 
improve his position 
2. Jobbers were not consulted by 
ESA before the agency made its hold- 
the-price-line request 

Following is a summary of reports 
received by NPN from jobber repre- 
sentatives in various parts of the 
country. Earlier jobber reaction was 
reported in NPN Dec. 27, 1950, p. 28 


Iilinois Petroleum Marketers Assn. 

We feel a great deal of the con- 
fusion on this subject (price freeze) 
could have been eliminated had ESA 
consulted the jobbers. We hope this 
action by ESA will not be a pattern 
to be followed in any other necessary 
actions affecting our segment of the 
industry, and that we will be con- 
sulted in the future 


Kentucky Petrolecm Marketers 
Assn. A good many Kentucky job- 
bers feel that the marketing end of 
the (oil) business has taken the rap 
since OPA ceilings were removed 
at the close of World War II. They 
are well aware of the fact that re- 
fined product prices generally have 
advanced around 5c per gal., both 
at the refinery and fractionally 
higher at the tank wagon level 
leaving jobbers and other wholesale 
marketers with little or none of this 
Se increase with which to pay greatly 
increased costs of operation expe- 
rienced since OPA ceilings were re- 
moved 

“Some Kentucky jobbers are also 
well aware of the fact that their 
present margins are identical with 
those under which they operated 10 
or 15 years ago, although they did 
experience a temporary period of re- 
lief during the last year or so.” 

The opinion of some is that “if the 
ultimate effect of the ESA's activi- 
ties last month will be to freeze all 
of the product price increases since 
OPA into the gross profits of the 
oil business back of the refinery sales 
point (in other words in producing 
and refining) then they are certainly 
opposed to any such freeze They 
maintain that certainly operating ex- 
penses in producing and refining did 
not increase from 80% to 100%, while 
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operating expenses of the marketing 
branch of the industry remained 
static.” 


North Carolina Oll Jobbers Assn. 

When any important move is 
made that will affect jobbers, they 
should be consulted The agency 
(ESA) is not composed of jobbers 
and the chances are that agency of- 
ficials would not be cognizant of 
what effect their rulings would have 
on jobbers A democratic form of 
government should be willing to give 
and take, and if it gives orders, it 
should be willing to take sugges- 
tions Unless the jobbers are noti- 
fied as to what is going on they are 
not in position to offer suggestions.” 


Wisconsin Petroleum Assn. It is 
a sad commentary on the judgment 
of the businersmen of the country 
that no one in authority consulted 
the petroleum industry before mak- 
ing the request to freeze prices 

“The Independent jobbers of Wis- 
consin have been caught in a price 
freeze between wholesale and retail 
due to the fact that certain major 
companies increased tank wagon 
prices on fuel oil, but the majority 
have not. At the same time, the tank 
ear price has risen, and the jobbers’ 
margins have gradually been de- 
creased 

‘At the present time, there is not 
much action that the association can 
take, and we propose to follow the 
lead and suggestions made by Otis 
Ellis of NOJC 

‘The suppliers are apparently just 
as much confused as the jobber, and 
are unable to give them any ad- 
vice as to what move to make. Ws 
have a situation here in Wisconsin 
where on the 14th (Dec.) one major 
supplier increased the tank wagon 
0.3c per gal. The jobbers followed on 
the 15th and 16th, and one major 
supplier increased 0.5c on the 16th 
All other major suppliers are at least 
0.3c below the posted consumer tank 
wagon price on fuel oil, and it looks 
as though it will be necessary to roll 
back the 0.3c increase in order to 
meet the competition of these major 
suppliers.” 

Wyoming Oil Jobbers Assn. 
“Wages are going up all around us. 
Unless the government does some- 
thing to control wages, at once, the 


oil jobber will be placed at a distinct 
disadvantage—particularly as oil job- 
bers still operate on the same margin 
of profit as they did 10 years ago 
and expenses are more than dou- 
bled To my knowledge the sup- 
pliers have not advised the jobbers 
to do anything. Apparently they are 
going to let them get along the best 
that they can in connection with the 
request of ESA.’ 


Jobber “Squeeged”.One oo) man 
who has talked with a large number 
of jobbers in the Midwest concern- 
ing the price freeze makes this state- 
ment ‘ 

The average jobber has been op- 
erating on an ever-narrowing mar- 
gin of profit. This has occasioned 
many complaints and quite a few de- 
mands for action The jobber is 
closer to the public than is the sup- 
plier. The latter can raise his price 
to the jobber, and the public is un- 
aware of the change. Or the sup- 
plier can force the jobber to obtain 
supplies at a point of the supplier's 
choosing, even though the effect may 
be to raise the jobber’s cost, Le., the 
price of the products 

‘A survey (personal) indicates that 
suppliers are just as confused (about 
ESA's price freeze) as are the job- 
bers. However, the suppliers’ ap- 
proach may be assumed to be made 
in furtherance of their own ends, 
rather than in consideration of the 
jobbers’ welfare—or survival 

‘That last may be rather harsh, 
but it seems there has been an ever- 
increasing wave of resentment 
against certain suppliers. This comes 
largely from the jobbers handling the 
products of those same suppliers 
Some of the complaints are directed 
against the new jobber ‘contracts,’ 
which in the expressed opinion of 
several jobbers are ‘not worth 
the paper they are written on.’ 

There is the feeling that the pres- 
ent ‘request’ for holding of prices will 
fail because of the advance of many 
items of cost and expense which will 
continue to be accelerated. Also for 
the reason that the average jobber 
has been operating on such a close 
margin that an advance in his rate 
of return for his services and in- 
vestment is essential to his sur- 
vival 


Charies G. Gran, president, Na- 
tional Propane-Butane Assn. Il do 
not believe that ESA should freeze 


prices without consulting the job- 
bers, for after all, I do not believe 
the personnel of any organization is 
such that they know all the answers 
without consulting someone in a par- 
ticular business 

‘There have been a number of price 
rises since before Dec. 1 and after 
that date, that do not seem to make 
sense, especially in the propane and 
butane supply 

“The increase in prices of these 
two gases are out of proportion to 
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Price Freeze Seen Cutting off Flow 
Of ‘Needed’ Imports to East Coast 





Effect of price irbs on volume ft 
i mport and their subsequent pos 
Bible effect mn home henuting oil suy 
plies became a part f the over-all 
price ntrola ¢ ture the past week 

Atlant Coast Oil Conference on 
Lh 2 iggested t k r Sta 
bilization Agency that in setting ij 
rhe irbs it hould tak int a“ 

mt tw thing 

I That substantial quantities f 
1 import will be ibject t higher 
tariff after Ly l lue to abrogation 


f the Mexican trade agreement, and 


2..That there has been a tre 
mendou rise mn tanker rates this 
year 

Conference declared Either in 


porters must be allowed to recapture 


the increased tariff mts, or the vol 
ime f imported petroleum will d 

ninish in fa fa re rd demand 
that it lift it to meet even under 
present ipply nait t 


Tanker Rates Conference observed 


that the n tary needs for tankers 
" reduct 
At t ) 

mihdeul tr 

rituust f ! ite pla 

tior tf pr ‘ 
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t hav t 





the residua to help ru r 
ntia . ty vital t ’ 
lefen effort 
WwW ar not n favor higher 
prices as such, but w lo favor pr 


that are flexible ef igh t put 
j 


tities where they are needed when 
they are needed for ou lefense ef 
fort and Villan « nomy 

The East Coast group's recon 
mendations were in a letter by Harry 
B. Hilts, secretary, to Price Stabil 
zation Director Michas V. DiSall 
They were an amplification of a De« 
20 telegran NPN Dec. 27, p. 29) 
ounseling ESA co-operation with Pe 
troleum Administration for Defense 
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and National Petroleum Council, and 
establishment of an industry advisory 


ommittee by ESA 





PAD Kecommendation Mean 
while, PAD told ESA it would be 
undesirable to impose flat ceil- 
ngs on prices of aviation gasoline 
sold to the military, Deputy PAD 
trown disclosed Dec. 29 

Since the avgas supply-demand 
balance has tightened and avgas is 
no longer procured by military on a 
mpetitive bid basis, PAD has of 
fered to “audit” any military sales 
which ESA feels to be out of ling 
This was the procedure followed 
luring World War Il, Mr. Brown 
aid, when refiners were first paid 
their normal” price for avgas and 
Petroleum Administration for War 
then analyzed the sale and recom 
nended adjustments to be made in 
the price to compensate refiners for 


increased production costs 

Mr. Brown said PAD has been 
naintaining daily contact with 
ESA and has offered to collect oil 
atistics or co-operate in any other 
way H added that PAD already 
has given ESA its confidential opin 
r n price increases in avgas and 


At ESA Orville D. Judd the 
aigency’s oil consultant, said he is re« 
mmending the s e course as Mr 
Brown, but pointed out that a defi 
nit lecision has not yet been reached 

Price Rollback...On the crude price 
front, three of four Michigan crude 
buyers who 





advanced their crude 
ces l2c per bbl. Dec 16 and 22 
told NPN last week they were roll 
ng back prices to those in effect on 
Dec. 8 in compliance with govern 
ment request to do so. Action of the 
fourth company had not been learned 
at NPN press time 

Companies which rolled back crude 
prices included: Commonwealth Pipe 
C Bay Pipe Line Corp., and 
eside Refining Co., all in Michi- 
gan. Naph-Sol Refining Co. was 
hecking further before taking ac- 
tior 











December Colder than ‘49 
In Midwest, Southeast 


CLEVELAND. Weather in Mid 
west and Southeast cities during the 
nth of December, 1950, was vider 
wre degree days*) than either De 
ember of 1949 or normal**, accord- 
ing to NPN's regular degree day 
heck of | heat areas. On the East 
Coast weather during the month was 
colder than in 1949, but warmer than 
normal 
On @ seasonal basis, Sept. 1 through 
De 4), the 19f0 season was colder 
than either 1949 or normal in Mid 
west and Southeast cities. On the 
East Coast, however, the season was 
Ider than 1949, but warmer than 
normal 


Degree Day Summary 
Month of December 
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12 Oil Companies Win 
Good Management Awards 


Twelve oil companies have been 
awarded “Certificates of Management 
Excellence” for 1950 by American In- 
stitute of Management, New York 
The awards are based on a system in 
which credits are given for: economik 
function, corporate structure, health 
of earnings growth, fairness to stock- 
holders, research and development 
directorate analysis, fiscal policies 
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Production efficiency, sales vigor and 
executive evaluation 


Oil companies honored among 238 
companies in American and Canadian 
industry are Cities Service, Continen- 
tal, Gulf, Humble, Ohio Oil, Phillips, 
Socony-Vacuum, California Standard, 
Indiana Standard, Jersey Standard, 
Standard of Ohio and Sun More 
than 2,000 companies were studied 


Dealer Margin Complaints 
Studied by House Committee 


WASHINGTON House Small 
Business Committee said last week 
it is investigating a complaint from 
a group of North and South Carolina 
gasoline dealers that they are be- 
ing “squeezed” on margins by their 
supplier 

A committee aide said the deal- 
ers are retailers of a major brand 
gasoline and contend they have not 
been able to raise pump prices to off- 
set recent boosts in prices they are 
paying 

Justice Department has been asked 
to look into the complaint, commit- 
tee aide added 


Chemical Worker's Minimum 
Wages Upped by Government 


WASHINGTON — Chemical manu- 
facturers handling government con- 
tracts are now compelled to pay 
minimum wages ranging as high as 
$1.40 an hour depending upon type 
of product turned out 

New wage determinations under 
the Walsh-Healey Public Contracts 
Act were set out by Labor Depart- 
ment’'s Wage-Hour Division and su- 
persede the overall 75c-an-hour min- 
imum that had been in effect since 
Jan. 25, 1950 

At that time Labor cancelled an 
earlier minimum wage determination 
in force since 1942 and, pending 
completion of a new wage study be- 
gun in 1949, ruled that chemical em- 
ployes be covered by 75c-an-hour re- 
quirement for all interstate business 
under Fair Labor Standards Act 

Labor also is working out mini- 
mum wage requirements for oil re- 
finers selling to the government 


Esso Sells Rubber Plant 


BATON ROUGE Esso Standard 
has sold its Paracril synthetic rub- 
ber plant here to United States Rub- 
ber Co., which, it is understood, in- 
tends to keep the plant producing 
Buna-N type specialty synthetic rub- 
bers 

Continued operation by Esso, for 
the government, of plants producing 
Buty! for inner tubes, is not affected 
by the sale, according to Cecil Mor 
gan, Esso vice president 
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Shortage of Steel Containers Grows 
Despite Production Hikes in 1950 


WASHINGTON-—-Steel shortage is 
forcing some oil companies to almost 
double the “normal re-use” of ship- 
ping drums, National Production Au- 
thority indicates in a report on con- 
tainers and packaging industry 

The shortage of steel containers 
continues to grow, the report dis- 
closed, despite fact that shipments of 
metal cans and pails during first 
nine months of 1950 rose 13.3% 
from the corresponding 1949 period, 
while heavy steel drum shipments in- 
creased 9%. 

NPA said it realized the many mar- 
keting and distribution reasons for 
container sizes now used but called 
on shippers of all products to “use the 
largest container practical.” Users 
were also cautioned not to order more 
containers “than your immediate, 
minimum requirements.” 

In addition to tight steel supplies, 
civilian consumption of tin has been 
ordered reduced and NPA is expected 
to come through shortly with a fol- 
low-through order specifically limit- 
ing tin coating on cans and pails 

For the first nine months of 1950, 
the report showed, factory shipments 
of metal oil cans increased 29.7% 
from the corresponding 1949 period 

Following are some of reactions 
noted by NPA from spot checks the 
agency recently made over the na- 
tion: 

Middle Atlantic States Demand 
for new and reconditioned stee] drums 
is said to exceed supply, with the 
cost of used and reconditioned drums 
close to new drum prices. One “large 
oil company claims it is obliged to ex- 
tend the normal re-use of drums from 
four times to seven times because 
of the shortage.” 

West Coast-——Majority of container 
producers had unfilled orders “far in 
excess of normal bookings and well 
ahead of the same period last year.” 
Prices have edged upward al] across 
the board 

Midwest—Demand for metal con- 
tainers was estimated to range up to 
30% higher than a year ago, with 
most container producers stating 
that customers have been placed on 
a “quota basis.” Supply of used drums 
was indicated to be “gradually dis- 
appearing locally.” 

North Central.—Used drums are 
scarce. Some container makers have 
been forced to cut employment as 
much as 80% because of shortage of 
sheet steel. 

South and Southeast—Steel drum 
shortages are noted “in spite of 
slight decreases in demand for steel 
turpentine drums occasioned by in- 
creased bulk shipments. It is felt 
that “trend toward bulk shipments 


has been accelerated by the rise in 
price of steel drums.” 


Among other developments in the 
materials and equipment picture 

1. National Production Authority 
banned the hoarding of a long list of 
essential items, including all types of 
steel pipe and tubing and certain 
chemicals vital to synthetic rubber 
production. The list also covered most 
other iron and steel products and 
scrap, lumber and paperwood prod- 
ucts, plus other metals and minerals 
whose civilian use already has been 
curtailed 

2. Petroleum Administration for 
Defense has promised to lend its sup- 
port to the request Defense Trans- 
portation Administration will soon 
make to National Production Author- 
ity (NPA) for steel allocations to 
builders of barges and towboats. 

3. PAD feels there is a “very good 
chance” that a voluntary tanker pool 
to supply requirements of the Mili 
tary Sea Transportation Service will 
be in operation by the end of Janu- 
ary. Meanwhile, the government has 
appealed to tanker operators to meet 
the “urgent need” of armed forces 
for January liftings and will make 
“every effort” to credit tonnage ob- 
tained in January to the operators’ 
apportionment under the pooling 
program. 

4. LP-gas suppliers were asked by 
PAD on Dec. 29 to speed up the han- 
dling of tank car shipments by put- 
ting into effect immediately a four- 
point emergency program to cope 
with shortages created in large part 
by prolonged cold weather. Deputy 
PAD Bruce K. Brown wired sup- 
pliers to hasten pressure car move- 
ments by: increasing loading hours, 
arranging with customers for prompt 
unloading and dispatch of empty cars, 
utilizing trucks to maximum advan- 
tage in short hauls, and arranging by 
exchange or other means to shorten 
and avoid cross hauls. 

5. Job of staffing PAD is proceed- 
ing steadily, with personnel now to- 
taling about 100 and, depending upon 
space facilities, expected to swell to 
about 150 by the end of January and 
to about 400 by the middle of the 
year 


Death 


William FE. MacEwen, 66, former 
vice president of National Refining 
Co,. died Dec. 31, in Washington 
a ¢ 

Mr. MacEwen had been residing 
in the capital since World War II 
when he was put in charge of the 
tank car division of the National Of- 
fice of Defense Transportation 
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"This new Accounting Machine 
is as modern as 


our newest planes." 
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, American Airlines says: “The six Na- equipment would pay for itself in two years. But 
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Ou nproved billit nuch appreciated by sentative for a fine job, splendidly done.” 
) our customer Collection efficiency has been 
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save us *30000 a year” 


AMERICAN AIRLINES 


THE NEW “CLASS 31” MULTIPLE-DUTY NATIONAL ACCOUNTING MACHINE 


1s the last word in mechanized accounting into any combination of totals. 3. Instant, 
Never before has one accounting machine positive correction in one Operation of 
combined so many Ume-and-money-saving amounts entered in error in any combina 
features. Among its many advantages are uon of totals. 4. Electrified typewriter 
1. Automatic selection and control of keyboard permits description wherever 
more than 70 functions by arrangement of desired. §. Fluid-drive carriage travels in 
posting control bars. 2. Simultaneously either direction at uniform speed 


adds and subtrac 


THE NATIONAL CASH REGISTER COMPANY 


DAYTON 9, OHIO 


ts, or transfers balances 


Ask your nearest National 


representative f demon 
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Strate the amazing ** Class 31 


Or write as at 
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Big Co-Op Distributes No Savings—Pays No Taxes 


The ountry's biggest oil »-OF 
Consumers Cooperative Assn. of Kan 
sas City. is atriving for a greater de 
gree of integration, according to its 
financial repert for the fiscal year 
ending Aug ‘1 1950. No savings 
were distributed to patron co-ops 
ard CCA has no federal or state in 
come tax liability for the year 


Taking advantage of depletion al 





lowances provided by law it will 
transfer all of its earnings into @ 
tax-free reserve to be re-invested 
in more crude producing properties 
In the past CCA hag retained its 
earnings in the business, taking ad 
vantage f special tax exemptions 
granted | co-ops, but has issued 


certificates of indebtedness, covering 
its earnings, to patron members, The 
only difference is that this year there 
will be no certificates of indebted 
ness 

There was a $722,000 profit, (or 
savings” as it is called in the re 
port) realized on this year's opera 
tions, before taking advantage of the 
depletion allowance. Total sales were 
$62,428,460, an increane of 2.5 
over the last fiscal year 


The report points out that the co-op 
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owns only a little more than one- 
fourth of the crude it uses. It is as- 
serted that crude oil operations 
netted a profit of $2,419,363 last year, 
and that the figure could be four 
times as great if the co-op owned 
all of its crude production 


The disparity between the larg: 
profit earned in crude production 
as compared with the $722,000 final 
earnings shown on the balance sheet, 
is not explained. It can only be as- 
sumed that refining and distribution 
were conducted at a loss which more 
than offset the profit realized out 


of crude oil. (The term “profit” is 
used here as synonymous with the 
word savings’ which appears 


throughout all co-op financial reports 
Consumers co-op never refers to any 
of its earnings as “profit” apparently 
because of the campaign being waged 
to subject co-op earnings to the same 
income taxes as paid by competing 
petroleum distributors.) 


In this connection the CCA report 
in speaking of the depletion allow- 
ances of which it intends to avail 
itself this year, is careful to say 
‘These special tax incentives are 
available to any oil producer, co 
operative or otherwise. They are 
recognition by Congress that oil pro- 
duction is one of the most hazardous 
enterprises 


CCA's position in the oil industry 
can best be likened to that of a small, 
integrated oil company, marketing 
entirely through jobbers. The jobbers 
n this case are the local co-op associ- 
ations who own bulk plants, oper- 
ate tank trucks and service stations 


Highlights of CCA operations show 

Refinery operations._Four refiner- 
ies charged 8,750,815 bbls. of crude 
an increase of about 1.5 million bbls 
over 1949 

Sales—521 local co-ops in the Mid 
west took 5,863,972 bbis. of gasolin« 
kerosine, distillates and tractor fuel 
an increase of 7% over 1949. Total 
tire purchases are 93,449, up 28° 

Transportation Substantial expan 
sion of Great Lakes Pipe Line ca 
pacity and pumping equipment dur 
ing past year “has meant that CCA 
could put twice as many gallons of 
gasoline and fuel oil through the line 
as in 1948-49. Shipments by pipe line 
instead of by tank car, especially to 
the Dakotas, has speeded deliveries 
to local co-ops by as much as seven 
days 

The dollar volume of petroleum 
products and TBA furnished to CCA 
patrons is shown comparatively in 
following table 


Vear Vear > in 
Ended Ended crease 
Aug. 31, Aug. 31 or De 
1e5e 1949 crease 
Refined fuels 
and gas $39,494,083 $32,503,970 204 
ube “ 
grease et 911,173 4,108,502 4‘ 
Propane gas and 
equipment 769 595 1,139,430 
stor tive 
Stat 
supplies 1.42 1. 621,182 25 
$45,995,441 $39,673,384 15.9 


As in past reports, a table is car- 
ried showing annual “savings” which 
are equivalent to annual profits, from 
1929 when CCA was formed. Of the 
better than $20 million total for the 
whole period, some 90% was earned 
during the past decade, a period in 
which other businesses carried the 
burden of the highest income taxes in 
history 


Ashland Processes 77% More Crude Oil in September 


ASHLAND, Ky Eight refineries 
of Ashland Oil & Refining Co. and 
affiliates processed average of 83,000 
bd of crude oil in last month of 

ympany's fiscal year ended Sept. 30 
1950, a 77 increase over corre 
ponding 1949 period, according to 
Ashiand’s annual report 





Ashland reported a substantially 
mproved sales position throughout 
ts marketing territory Discussing 
this phase of company’s operations 
Board Chairman Paul G. Blazer and 
President J. Howard Marshall said 

The many old and new Independ- 
ent jobbers, distributors and dealers 
selling Ashland products under Ash 
land's brands and, at their election 
under their own brands, provided an 
important part of this increase. The 
marketing division of the parent 
ompany, selling products delivered 
from the company’s own bulk plants 
and terminals to service stations and 
msumers, more than doubled its 
profits over last year 


Report also disclosed plans for a 
finished products terminal for De 
troit 


Total assets of Ashland and affi 
iates increased 54 during the last 
fiscal year, as compared with the 
preceding 12-month period, reflecting 
the greatest growth in company's 
history. Net sales rose 42% and con 
olidated net income was up over 7 





Report showed of net earn 
ings for last fiscal year were real 
ized in the last quarter, “reflecting 
in a large measure an improvement 
in earnings resulting from the op- 
erations of companies acquired early 
in 1950 


Piseal Year Fiscal Year 
taded Ended 


Sept. 30 Sept. 30 
1950 1949 
s “ a5 $67 
‘ toe bad ‘es 
« 4454 324.78 
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1950 Service Station Gasoline Prices Down, Taxes Up 


1950 Yearly Average Dealer and Service Station Prices For 
Regular-Grade Gasoline in 50 Representative Cities} 


(tents per Galles) 


NEW YORK ~-Average service sta- 
ion price (ex tax) for regular-grade 
gasoline was 20.08 per gal. in 50 


representative cities in 1950. as com 
pared with 20.27c in 1949. according 
to figures of The Texas Co. reported 
by API (see tables) 

Lowest posted price at stations (ex 
tax) was in Hartford, Conn with 
18.13c, while highest was 23.15c¢ at 
Boise, Idaho 

Tax collectors again took more of 
the gasoline dollar than station deal 
ers Average indicated dealer mar- 
gin for reguiar-grade gasoline was 
4.98c per gal. in 1950, as compared 
with 5.22c in 1949. In 1950, the av- 
erage state gasoline tax was 5.0% 
per gal Adding federal and local 
taxes to the state levies brought the 
average tax total to 6.68 in 1950 
compared to 6.52c in 1949 

Highest indicated dealer margin 
was reported at Charleston, W. Va 
with 7.10c per gal., while the lowest 
was at Salt Lake City, Utah, with 
2.52c 

Table below shows 1939-1950 
trends in gasoline retail prices, tax- 
ation, and cost to the consumer 


Motor Fuel Prices, Taxes, Costs 


(Average for 50 Representative U.S. Cities) 
Average Lecal, State Average Total 
Retail and 
Year Price Fed. Taxes 
; $0.1151 $0 0644 


indi 
cated 
Dealer's Service 
Net SMatica 
(Bx. Tax) (Pa. Tex) ise 
Portiand Me M+ 26 
Manchester, N. H 15.6 47 
Burlingtor § 20.36 
Bostor Mass 16s 
Providence, R. I on 
Martford, Conr 13 
Buffalo, N 
New York 
Newark, N. J 
Philadeiphia, Pa 
Dover, Dei 
Baltimore, Md 
Washington LD 


Charleston 
Atlanta, Ga 
Jacksonville, Fla 
Birmingham Ala 
Vicksburg 
Memphis 
Lexingtor 
Youngstowr 
Bend 


Fargo 
Huron 
Omaha 


New Orleans, La 
Houston, Texas 
Albuquerque, N. M 
Denver, Colo 
Casper, Wy 

Butte, Mont 

Boise, Idat 

Salt LakeCity, Utah 
Reno, Nev 
Phoenix, Ariz 

San Francis 
Portiand, Ore 
Spokane, Wast 17.63 


Average | 8 15.10 


Reported by API; autt The Texas 


Deater 
Margio 


Inds service 
cated station 
Dealer 


Margin 
lose 


(Ine. State 
- Taree —___—— bederal and 
Federal Local Total Local Taxes) 
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Rise of 5,000 B/D Seen 


In January Crude Demand 


WASHINGTON 3ureau of Mines 
Dec. 29 forecast a market demand of 
5.715.000 b/d for domestic crude oil 
during January, as compared with es- 
timated demand of 5,710,000 during 
December 

January forecast includes estimate 
of a total gasoline demand of 77 mil- 
lion bbis., a gasoline yield of 41.6% 
and total crude runs of 6,100,000 b/d 

Commenting on general oil situa- 
tion, bureau declared 

“The estimates of total new oil 
supply for the fourth quarter of 1950, 
contained in the December forecast 
have not been changed materially as 
subsequent data have become avail- 
able 

“The estimated production of crude 
oil for 1950 remains at 1,973 million 
bbis.. or 5,405,000 b/d—a gain of 


IANUARY 


7.2% compared with 1949 but 2.1% 
less than the record production of 
5,520,000 b/d in 1948. Cold weather in 
December combined with a decline in 
refinery operations is causing a heavy 
current reduction in gtocks of fuel 
oils 

“As a result, domestic demand for 
all oils in the last quarter may be 
from 1 to 2% larger than forecast 
with a correspondingly greater reduc- 
tion in product stocks. However sup- 
plies of products during the winter 
should be ample and can be met by 
a further readjustment in yields be- 
tween products or a moderate in- 
crease in the amount of crude oil re- 
fined.” 

Bureau added that actual crude 
production in October set a new 
monthly record of 5,900,000 b/d, and 
included the addition of 109,000 b/d 
to storage and a demand averaging 
5,791,000. Current figures, said bur- 
eau, indicate production of about 
5,880,000 b/d in November and a 


drop of about 
December 


100,000 b/d during 


Lenoir Chair Case Ruling 
Appealed to Supreme Court 
WASHINGTON 
Conference of 
Assn., Inc., 
panies have 


Common Carrier 
American Trucking 
and three trucking com 

asked U. 8S. Supreme 
Court to overturn finding of Inter 
state Commerce Commission and U 
S. district court that Lenoir Chair 
Co. and Schenley Industries, Inc., are 
private motor carriers not subject to 
ICC regulation 

District court supported ICC's de 
cision that private business enter- 
prises are entitled to receive com- 
pensation for transporting their own 
products in their own trucks without 
being brought under regulations on 
for-hire carriers, provided that “pri- 
mary business” is manufacturing or 
some other noncarrier activity 
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TRUCK SAFETY —Fourth of Five NPN Articles 


Adequate Fleet Program Can Reduce 


Costs and Improve Public Relations 


The fourth in th er 
preventio#r sthis the pris 
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tr may Apply principally 
ertain principle involved 
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Transportation Editor 
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" For example 
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ent t re rd are aint 


1 a lent 


arti son truck safety and accident 
me assary t a program designed to re 
1 operating expens« Though basically 


operators f fairly large fleets, there are 


liscussed whict an be read with benefit 


w vehicle 


eerie have ered: accident cost (NPN 
and training of drivers (NPN Dec. 13, p 
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the supervisory duties necessary to the 


and safety progran 
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prove the dominating factor 





nstance but public and 
relations values deserve serious cor 
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2 Supplementing the above lata 


should be 
which would show 


additional nformatior 
Insurance settle 
ments which may have resulted ir 
higher insurance premiums court 
( ts in damage suits excessive in 
vestments in spare vehicles kept or 
hand for emergency use: loss of shop 


arising from shipments damaged in 
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4 Estimate the cost to operate 
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>» Weigh accident costs, possibl 
reduction of accident expense (direct 





idirect) and probable public re- 

lations benefits to be gained, against 

ver-all cost of the program to deter 

nine whether the plan should be 

modified or extended for the t 
wt economic results 





est and 


6 Once a decision is made to in 
program consult with 
uperv’sory personnel who will be re 
ponsible 


r its success and encour 





awe their iggestions 
Revise the original tentative 
program f necessary tk include 
worthwhile employe and supervisory 
uggestion 
l program is de 
led upon, set a date when the pro 
gran st start, allowing suff'cient 


me to organize it carefully 


9% Make it clear to everyone in 
volved that, once the program is put 
into effect management is deter 


mined to make it work 


Accident Records a Must But, be 
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Five Success Factors 


The « all operation of 


fleet Aimues } mariv on 


preventive mamtlrnance 





drivers, properly destqaned 


tation department Sun 
Philadelphia 





actors accent prevention 


cles and support of manage 
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DRIVER'S ACCIDENT REPORT 

















Prepared by National Safety Council, this is an ex 
ample of the type of driver accident reports recommended for inclusion in a safety 
and accident prevention program. A catalog put out by American Trucking Assns., Inc., 
1424 16th Sc. NW, Washington, lists other forms and records for use with programs 
of this nature 
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ANALYSIS—This motor transportation form also has been prepared by 
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Proper preventive maintenance 
and inspection are a must if any safe 
ty and accident prevention program 
succeed Poorly maintained 
equipment always breeds accidents 
According to William J. Simon, safe 
ty co-ordinator, National Highway 
Users Conference, poor vehicle in 
spections are the chief reason for ac- 
cidents Perhaps next in line are 
inadequately trained drivers He 
adds that every truck fleet 
should always remember that the be 
havior of the truck industry on the 
highways will “be what sells the in 
the public” and will 
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were to the effect that the heavy fuel market was “run 
ning away At New York Harbor, where most sur 


fiers quoted $2.15 for barge quantities. and 
i 1 


38 





» regular customer accounts, bids of 


$2.40 


In areas distant from refineries, the tight supply f 
fuel iS Was not eased by a general scarcity of trans 
| tatior tankers, barges and tank cars 

Tanker rates continued t head upward, the last 
paid for Gulf-New York in the clean service being equiva 
ent f USMC plus 145 r $6.98 per tor Barge 
a ' art 1 rl har | , fir if , t I nt fr ’ t? wer 
Mississippi and the Gulf 

rhe government asked I wnhers and of 
erators for tonnage t meet nt need of the 
Armed Forces for January li grams sent t 





tanker operators over the signature of Vice Adm. E. 1 


Cochrane Federal Maritime Administrator nformed 








them that Military Sea Transportation Service has beer 
unable thus far to get its January requirements covered 

rhe first response to the t ran t Was reported ir 
Washingtor ame fr Sun Oil Co. which offered a 14 
0O0-ton ship for January lifting from the Gulf to Nort? 


equivalent t 


ern Europe at $10.64 per ton 





ercial fixtures same 
(USMC plus 135 


vners asked $15.39 t 


Four tankships 
to USMC plus 


have been fixed at rates equivalent 


100% to n Leb 


crude oil from Sidon 





anon, Western Terminus of the Taplir The tankers 
ranged from 10,000 tons to T2 size: the destinations. Ital, 
and the wth American continent 

Since opening of the Tapline early in December. at 
least seven single voyages have been scheduled Rates 
per tom for the latest fixtures from Sidon Were Bar 


$4.80; Leghorn, $5.60 
Halifax, N. S. at $14.40, or 


first reported Sidor 


and 
Portiand, Me., at 


Portiand 


Charterer’s Option t 
The 
NPN 


$15.60 


trade see De 13 











Pp. 41) Was made at $12.87 (USMC fy 65% 

No trading in lubricating oils. wax < r specialty prod 
ict Was dis j Inquiries for these products were 
aid to be fair light but offerings mtinued few 


and tar between 


ATLANTIC COAST 
Buyers Raise Bids for Fuel Oils 


Rising bids for spot quantities of heating oils and re 


‘ual featured East Coast trading at the vear end That 
buyers were willing to pay more for kerosin« No. 2 and 
No. 6 fuel oils pointed up the generally tight 
the coast Demand expected to be 
higher this he and 


supply along 


was substantially 


ating season inventories have as vet 





failed to show a proportional increase 

Major and Independent terminal suppliers held the 
price line, as they were requested to do by Econon 
Stabilization Agency. The rising bids, when placed, ger 
erally were directed at jobbers and secondaries wh pos 
sibly might have supply-lots rs ng up to 10,000 bbls 
to offer. One New York trader said that he 


burning oils offered to the general trade by 








Olt MARKETS 








Summary of Daily Gasoline Prices (Dec. 26 through Jan. 2) 

















Teeeday Thursday Tuemda) 
ee ee dan. t Dee. 28 Dee. 26 
Osiaboma oup 3) 11.375 11.375 iL 370 
Midwestern. oa * 3 basis . iL.3is 11.375 i3is 
N. Tex.( For shpt. to Tex &N.M. dest ne) 12 75-13.25 12.75-13.25 12. 7o-13.28 
W. Tex. (For shpt. to Tex. &N.M. dest ns) i236 12.5 i256 2 
&. Tex. (For shpt. to Tex dest os) 12 12 12 12 
Cent Tex. (Truck T ) 12 12 12 12 12 
Meter Gasoline 96 Oct. K (Premium) 
(Group 3) (3)11.375-11.75 (3)11.375-11.75 (3)11.375-11.75 ¢3)11.375-11.75 
Midwestern (Group 3 2)11.375-21.875 (2)11.375-11.875 (2) 11.375-11.875 (2)11.375-11.875 ‘ 
N.Tex.( For shpt. to Tex. &N.M. dest ns) 
Teaz.( For shpt. to Tez. &N M. dest ns) 12 12 12 12 2 
B. Tes. (For shpt. to Tex. &N.M. dest ns) iL. 75-12 11.75-12 11.75-12 11..76-123 11.7512 
Meter Gascline 88 Oct. K (Premium): 
Oklahoma (Group 3) . nose (2)11.375-11.75 (2) 11.375-11.75 (2)11.375-11.75 (2)13.375-11.75 (2)11.375-11.78 
Midwestern (Group 3 basis) 11.75 11.75 11.75 11.75 11.75 
N Tex. (For shpt. to Tex. @N M. dest'ns) (3)12-12 75 (3)12-12.75 (3)12-12. 75 (3)12-12.75 (312-12. 
W. Tex. (For - to Tex.4N M. dest ns) 1213) 1213) 12:3) 12.3) i243) 
( BS. Tex. (Truck Tnsp.) 11.75-12.5 11.75-125 11.75-12.5 11.75125 11.75-1288 
Cem. W. Tex. (Truck Tnap ) 12 12 12 12 2 
Moter Gasoline 86 y- R (Premium): 
Ow (Group 3) 11.375-11.5 11.375-11.5 11.375-11.5 
Ww = (For amt to Tex.&aN M. dest’na) 1213) 1203 12:3) 
B. Tex. (Truck Tnsp.) 11.5-12.5 115-125 ois 
Moter Gasoline #4 Oct. BK (Regular): 
Oklahoma (Group 3) 10.375 10.375 10.378 
Midwestern (Group 3 basis). 10.375(2) 10375(8) 10.3752) 
N.Tex (For shpt. to Tex.&N M. dest'ne) 11.25-11.6 11.2116 11.25-11.8 
W. Tex. (For shpt. to Tex. &N.M. dest'ne) 11.25 11.25 11.25 
B. Tex. (Truck Toep.) 10.75 10.75 10.75 
Cent. W. Tex. (Truck Tnsp } 11.25 11.25 11.28 
Meter Gasoline 82 Oct. K (Regular) 8 
Oklahoma (Group 3) ~+ (€3)10.375-10. 75 (3)10.375-10.75 a ae s75-10.75_ 
Midwestern (Group 3 b (2)10.375-10.875 (2)10.375-10.875 10.575 
N. Tex. (For shpt. to Tex ms) 6 6(3)10.75-11.7 (2)10.75-11.7 a0. 19-41. 


M. dest 
W. Tex. (For shpt to Tex &N.M. dest'ns) 1142) 1142) 
E. Tex. (Truck Trap.) 10. 5-113) 10.5-11(3) 
Cent. W. Tex (Truek Tnsp.) 10.75 10.75 

Moter Gasoline 86 Oct. KR (Regular): 
Oklaboma (Group 3) . €2)10.375-10.625 (2)10.375-10. 625 
N. Tex. For shpt. to Tex. 4N.M. dest'ns) 75 75 
W. Tex. (For shpt. to Tex. &N.M. dest'ns) 

EB. Tex. (Truck Tnep ° 
Cent. W. Tex. (Truck Trap.) 

Moter Gasoline 66 Oct. M. & below: 
Oklahoma (Group 3) ........«.. eee a 
Midwestern (Group 3 basis) «209 
N. Tex. (For shpt. to Tex &N M. dest'ns) (2/9 
W.Tex.(For shpt. to Tex &N.M. dest'na) 1 

% 
Ss 





105-1118) 
10.75 
0.375-10.625 2)10.375-10.625 


1 
10.75 1075 
11(2) 1142) 





IY 


EB Tex. (Truck Tnsp} 
Cent. W. Tex. (Truck Tnsp.) 
Moter Gasoline 93 Oct. KR (Premiam): 
New York harbor “ 
New York harbor, barges “ 
Philadelphia 2 — 15. 
15 





14.75-15 “4 
14.65-14.9 1 
15.15-15.2 16.1 
Bs) 
1 
1 


Philadelphia, barges 
jaltimore 
Baltimore, barges . 

Motor Gasoline 96 Oct. KR (Premium): 
New York harbor (2 
New York harbor, barges . (2)1 
Philadelphia . +E 
Philadelphia, barges 1 
Baltimore cocee ‘ 1 
Baltimore, barges 13 

Moter Gasoline -d = R (Regular): 

New York har! «3)1 
New York harbor. barges ‘2)1 
2)1 

1 





35 (2)13.85-14.35 (200 
2» (2)13.75-14.25 (2 ; 
1 


5 06 
14.05 13.1-14.05 1 1-14.05 
1 } 


we 

o 

rer 

> uatenste 


Philadeiphi ‘ 
Philadelphia. barges . 
Baltimore . . > 41 
Baltimore barges 5 1 
Moter Gasoline 
Western Penna., Bradford. Warren: 

86 Oct. R (Prem) 13. 75-1412) 13.75- 
83 Oct. R (Regular) (2)12.75-13 (2)12.75- 
Western Penna. OFF City: 
86 oct. R_ (Prem) ° 13 
83 Oct. R (Regular) nit i 1 

Western Penna., Pittsburgh: 
86 Oct. R (Prem) 13.912) 13.@/2) j 13.9/2) 13.9/2) 13.912) 
83 Oct. R (Regular) 12.912) 12.9/2) 12.9/2) 12.92) 123.012) 
Note: Research octane ratings, indicated by the letter “R"’, are minimum ratings. Motor methed octane ratings, where used. are indicated br 
the letter ‘‘M"’ 





tor 





4(2) 13. 75-14(2) $8. 73-2608) 13.75 
3 (2)12. 75-13 (2)12.75-1 (2)12 75 





Si es 





supplier What littl was available was coming “in lots, and no instance of a supplier making an offering 
dribs and drabs,.”” he added outside of his regular trade was reported 

At New York Harbor, buyers at first were reported The same story applied for heavy fuel. Regular barge 
willing to pay 10.3c for barge lots of kerosine. This accounts at New York were picking up their quotas of 
price was 0.3c higher than generally posted by harbor No. 6 at prices ranging from $2.15 to $2.25 per bbl. For 
suppliers Finding no additional uncommitted supply additional spot quantities, several trades were said to 
at 10.3c, bids of 10.4c appeared and several part-barge- have been made at $2.30. Bids also were reported at 
lots at that figure were said to have been closed. At the prices ranging from $2.35 to $2.40. While bids for “extra” 
week's end, several Independent suppliers and one sec- supply pointed upward, some traders made a guess that 
ondary reported receiving a bid of 10.5c for 5,000 bbls. “at the most” only several barge lots were sold at prices 

ql No. 2 fuel trading at New York also was at higher higher than generally posted 

price levels. Suppliers reported buyers scaled up their One New England supplier, declaring his tanks were 
bids to 94 and 9.5c per gal., after having searched in loaded” with bunker oil, at same time said he would 
vain for oil at prices ranging from 9 to 9.25c for barge make no general offerings regardless of price. He ex- 
JANUARY 1951 


39 











Oll MARKETS 








premium, 93 oct ame as the low quoted price for these 


Explanations of Price Tables graces 
While trading was quiet, liftings to regular accounts or 
The reader's attention is directed to the fol 











j t refiners’ terminals in other areas continued at 4 
ywwing « \ io : &S - , , 
« ng _ anat ns which apply to the Sum rapid pace The majority of refiners reported sales com 
mar) ) i ‘Faso *rices ppear ' 
“omg ‘ — pasctine Prices appearing on mitments would absorb their entire output for a long 
mage 39 and the price tables appearing on pages - 
42-47 of this iasue time t me Comment from one major refiner was 
The letter “X" indicates a change in price; if ty} il: he had no material to offer to other than regular 
the ange is on the low of the price range, the buyers for the present, adding he “may have some gaso 
» adjacent to the low, if the change is on ne" in 30 to 60 days 


the high of the price change, the “X" is adjacent 

to the high, a change from one fiat price to - 

a higher or lower flat price, or elimination of MIDWESTERN Chicago-E. St. Louis Area) 
the low f a price range, is indicated with an ; z , : 5 
X" to the left of the new pr nation of Premiums Bid for All Fuel Oils 
the high of a price range is indicated with an 
X" to the right of the new price 





























, , Report were numerous in Midwest during the short 
Parenthetical figures indicate number of 7 . 
work week foll Christmas f considerabk high 
panies quoting when two r more mpanies . 

‘ ‘ . vr fuels Severs ‘ lers 
quoted the price showr In the Gulf Coast Cargo bidding ror and heavy fu Several refir 
table | i ‘ pr s reported are showr however, said tightness in products Was not one of suj 
In all other tables niy the lows and highs of \ er-all stocks being losely parallel with year ago 
the ranges f prices are shown no attempt is th tirne but princi; hy ne of transportation 
nade to show prices within the lows and the Ir ! vith ESA request for voluntary compliar 
L ighs a here e no atte t is made to indi with agency I 18 hold-the-price-line date, no price 

ate ve ’ be i npanies cont for 
number mpanie ntacted ha s were reported by Midwest refiners 
prices for each product. Nearly 200 primary suy 
. 4 P ‘ 4 While refiners held fT aking price advances, a nun 
liers refiners and tanker termina! operators - 
plus an even larger number f other sources ! ua buyers W t ing pr hig 
bbers pounders nsumers, dis rs t r t t and inductrial fuels Most 
brokers, tanh “ narketer et are ted Cr aL tank ar narket said they w ‘ inab t 
for rice at ee ir inte 4 ab quotatior for fus | because } urket had 
eR Eee serine —— — t t kr i it pie by bidding 
+ r tt ' t part. trace uw es said high b 3 wer 
r iteria r pliers ar ndicating ar ver-a 
pla } i i via aM ux juantit arcit sil transportatior Product to be ship; r 
fr th ; ‘ Dea areca that a buy i ht bougt t the “ t 
ad t Pane at t 1 } nt VAS 4 
’ ‘ t uit ’ na 4 al ’ yy " Ir ‘ fa * nd. ga t a . ‘ s asonal 
! ‘ tra af gott trer th " rdiur t , arketer av} rai 1 th ’ 
. ' ; ' se area jyucta 0.125 and’ O.25e 7+ pa r led grades 
t i ‘ ‘ ‘ t t t . . . 
‘ i i ving nt ir a ance by the suppliers 
H Reseller quotations for \ ed regular ranged fr 
- ‘ ‘ 4 rout est refiners tat 
GULF COAST 375 1625¢, Group 3. Midw tir juotatior 
: r refined 1 ilar line ranged f 10.375 to 10.87 


é Demand, Offerings Continue Light 
CENTRAL MICHIGAN 


Chnstmas-New Year 4 Fu . . ~~ t Fuel Oil Stocks Reduced by Peak Demand 











i I al 
pot ‘ y va ght Furt? rise t t Refinery inventones of light and heavy fuels dropp« 
tras rtatior t st v-busines 1 t apidily with return of severe ld in Central Michigar 
hast ¢ ast arketer luring the last week f December Although demand 
Pending ther arifica for ga ne ‘ ackened not ably by the i and 
thor } tal ation A ney } ad rse ir ng nditior refiners for tt most part 
t ref an rledly ver I tiating va aid their r nt ‘ ver reaching tr mforta 
‘ t Dalar ul ' ntor rather thar ‘ ' arth No pr hanges wer reported 
' " anotl I r nstar 1 ‘ r With Ax i quantities of light fuels being shipp« 
ar ‘ » <e torr tual which he plant against bbe juotas, a few refiners said they would be 
‘ . —_ U prs hipping from daily production sometir early in Janu 
Hea \ ‘ ' ‘ ntir 1 in tight ipy ary Unable t relieve their tight upply positions 
' ' K whet f is ra u igh ut 1 rena D 4 genera tight 
sos . aid to be | for ¥25ce, and nditions rywher I refiners sa nly 
N s i) refiner ‘ } i get ’ weather ld t p the 
thar t tt f ‘ N 2 by breaking ip } 
ary fYering nto bar t enting there ws 
ceeiatenahiin Tonite oiguee ot ios Sei Minato CHICAGO DISTRICT 
terminal operators. Guuotations for kerosine ranged UP-  Fusglle & No. 6 Prices Wid 
aietlt Gentes ith. nnd Gite Dae ie, A GK aietes Gk tee uels Scarce; No. rices Widen 
pri restrict t rg ar istomer account remperatures averaging 30 colder than normal for 
Despite few Alls for gasoline, prices showed “littl t December continued t irain away closely held inven 
RO Casing Low tane gasoline Was reported in freest tories of light and heavy fuels in Chicago District dur 
supply, then regular grace Premium grades were less ing the short business week between Christmas and th 
plentifu traders sa One carg t of te New Year Prices for No. 6 fuel widened when two 
86 oct. Resear was said to have been s Ss sellers made increases in their quotations ther product 
closed price to an eastern marketer A major i prices were steady 
that gasoline Terings to } without exceptior Refiners and water terminal operators said zero wea 
were priced lle for regu S6 t.R arch and 12c for ther and heavy snow struck where they were the most 
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NPN Gasoline Index 
( eats Per Gal 
Ihealer TW Taek (ar 











vulnerable transportation Added to shortage of barge 
transportation since early summer, terminal operators 
more recently have been unable to bring up fuel oils from 
Gulf and lower-Mississippi River areas on schedule be 
cause of conditions brought on by cold weather. Barge 
shipments have had to be lightened to pass through low 
water at St. Louis and recently have been halted by 
solid ice in the Illinois waterways 

Weather-induced tightness in fuel supplies caused a 
number of Chicago distributors to ask Army engineers 
to postpone repairs on Brandon Road (Joliet) locks until 
sometime later than present proposed date of Jan. 15 

Increases for No. 6 fuel during the week raised the 
range high 0.5c per gal. and prices ranged from 7.1 to 
8.5c per gal, FOB Chicago district. Sales of No. 6 were 
disclosed at the high Sales also were reported of No. 5 
fuel at Chicago delivered price of 9.3c; quotations ranged 
from 8.25 to 9c, FOB Chicago district 

A tank car marketer disclosed sale late in the week of 
low sulfur No. 6 fuel totaling 12,000,000 gals. to be 
shipped at rate of 1,000,000 gals. per month over 1951 
to a Chicago industrial plant Material will originate in 
Chicago District, but price details were not disclosed 

Gasoline prices were steady, and supplies were in good 
balance at refineries 


MID-CONTINENT 
Demand Continues Strong for Products 


Most refined products remained in good demand in the 
Mid-Continent during the final week of 1950 Prices 
quoted by refiners generally were unchanged, but open 
market buyers still offered to pay high “premium” for 
light and heavy fuels Lubricating oils were in “good 
shape and refiners said gasoline was in “better demand 
than expected.” 

Mid-Continent refiners, looking back over prices quoted 
in 1950, say that they generally were higher than in 1949 
No. 6 fuel, for instance, ranged upward from $1.75 in 
most areaS last week, and open market buyers reportedly 
offered to pay as high as $2.40 for this product in Okla- 
homa On Dec. 27, 1949, several refiners in Oklahoma 
North Texas and East Texas quoted prices for No. 6 
ranging as low as $1.00 per bbl 

Burning oils also were in good demand, and prices 
generally ranged higher than they did at the end of 1949 
No. 2 fuel in 1949 was quoted at 6.875c in Oklahoma 
and 6.8c in Kansas. Last week, refiners quotations in 
those two areas ranged upward from 8.375c and 8.6 
respectively. Kerosine on Dec. 27, 1949, was quoted at 
7.875¢ in Oklahoma, while at the end of 1950, 9.25c was 
the low quoted price Due mainly to scarcity of tank 
cars, open market buyers were bidding “premiums” up 
to “0.5c over low published prices” for heating oils 

Gasoline prices were believed by most refiners to be at 
a “fairly good level,” and there were no indications of 
them dropping soon, they said. Demand from northern 
buyers was almost “non-existent,” according to reports 
but refiners said local consumption was keeping their 
stocks from “10 to 15% under same time last year.” 
Lubricating oils generally were quoted at much higher 
prices than at the end of 1949, and remained in good 
demand 
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WESTERN PENNA. 
Lubes Closely Held; Inquiry Slow 


Open market trading in lubricating oils was at a vir 
tual standstill in Western Penna. the last week of De 
cember Refiners indicated unwillingness to offer “even 
small quantities All refiners reported fuel oils and 
kerosine increasingly active, gasoline seasonally slow 
Wax and petrolatum remained tight. Petrolatums were 
quoted higher; quotations were unchanged for all other 
products 

Quotations for most petrolatums were 0.125 to 0.2% 
higher, with amber priced at 5.25 to 5.625c per Ib. and 
snow white at 7.75 to 8.625c per lb. at refinery. Foreign 
buvers in some instances were said to be bidding 8% 
FAS New York, for snow white Earliest offerings 
against one buyer's inquiry was late February for snow 
white, late January for amber 

At the same time that refiners were reporting their 
ube production mostly sold up with reluctance to sell 

ven small quantities of free material, inquiry for base 
stocks was said to be “almost nil Lack of interest was 
generally ascribed to buyers’ uncertainty over future pric- 
ing levels and foreknowledge of refiners’ positions. Buy- 
ers and sellers alike indicated a period of “waiting” fol 
lowing “hold-the-price-line”’ request from Economic Sta 
bilization Agency In at least one case, lube offering 
cylinder stock) was reported held for “further consider 
ation One instance of inter-refinery sale, 25 pour 200 
neutral at 30c was disclosed 

All refiners reported difficulty in obtaining drums and 
cans, some indicating more urgency than others. One 
refiner said he had so far found tightness only in large 
drums; another tound all containers very tight and was 
making all sales “subject to (their) availability Petro- 
latum refiners also were selling subject to availability of 
drums 

Demand for fuel oil and kerosine was “in full sea 
sonal swing,” most refiners said Inventories were low 
and inter-refinery trading was active At the same time 
most sellers did not anticipate any shortage 


Arkansas Fuel Cuts Crude in 3 Fields 


SHREVEPORT, La.. Arkansas Fuel Oil Co., a Cities 
Service subsidiary, has posted l5c per bbl. reduction in 
price it will pay for crude oil in the Urania-Tullos-George- 
town, La., fields effective Jan. 1. New price is $2.54 per 
bbl. Last previous change was l(c reduction to $2.69 on 
July 11, 1949 


Crude-Products Price Spread Uncharged 


NEW YORK~— Spread between crude and refined prod 
ucts prices averages widened 2c per bbl. in December 
to $1.01 in the area east of California, while spread 
was unchanged at $1.07 for country as a whole, accord 
ing to report Jan. 2 of Independent Petroleum Assn 
of America 

Increase in east-of-California products average resulted 
from 0.09c per gal. increase for kerosine, 0.07c for light 
fuel and 0.06c for heavy fuel. Crude price average for 
same area was unchanged 

Including California, increases ranging from 0.03c to 
0.09¢ per gal. in products averages were offset by Ik 

(Continued on p. 48) 





Crude Oil Prices 


Bay and Commonwealth rescind Michigan 
crude price increases (see p. 38 of this issue) 
No other changes in crude prices reported in 
week ended Dec. 30. For complete crude price 
schedules, see Dec. 27 NPN, P. 46, 47 




















Prices herewith are reproduced from Pilatt's OILGRAM Daily Ot guaranteed; for subscribers’ private use only and not for resale or 
rice He * asecciated with National Petroleum News, whose rep distribution or publication D g periods of short supply, some sellers 
reseniatives in al! NPN-OILGRAM offices devote their time exclusively and at times all sellers, withhold quotations to new sstormmers or the 
to reporting ot industry prices everywhere posting of frm prices but give O/LGRAM prices they otherwise 
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Neut t 100°, 0-1 
ORLANHOMA ‘Greep 3) 90 Oct. R cae iano eutrals, vis. at 1 »PP 
Oct. KR Pren 11.378 ba R , = ‘ Neutral Otle— enventional 
” ¢ . x! 14.25 
} 84 Oct. R Reg (3913-13 5 Pale Olle Col 
. ~ &2 Oct R Reg 12 25-125 60-85 vis 7 
= bs 378 str grsoline, ex a s 15.5-16 
a) Oct - nee 4 Detroit shpt (4)10 512.125 ’ “ 16 e 5 
; nm Kee 2) 15.5 
8 Oct M & below ¥ 625-10 Quot of 8 O fer delivery te ‘ 
b ‘ 
(iroup 3 basis) ” 
r - 11.375 S23 Oct R Reg “0 * 19-21 
4 : , Bright Stock onventional 
86 Get. R Res 37512 CALIFORNIA 200 vie. D 
. nm Res } oe Angeles dist 1 t 
@ txt M & below (2)9.75-0.875 . ; 150 vis. I 
' 2 o 
MN. TEX. (for shpt, to Tex, & N.M. deet'ns.) . s a4 1 Dt 2 
$8 Ont - ' ‘ 12. 75-13 25 ee > © a 
@ Oct RK Pree $)12-12 75 ’ M Prew 475.17 
66 Ort KR Reg 1125-11 cf Bright Stock—Solvent 
ag « R Reg $510 75-11 7 o-160 ) 
66 Oct KR Reg 1 y San Joaq Valley dist pt 
Oet M t (2:9 75-108 “0-82 t M Pre 14 25-17 
ow i« “ J 4-76 Oct. M Reg 1425-145 Neutral Ojle—Solvent 
W. TEX. (Fer shpt. to Tex. & NM. deat’ns.) 1 TT) ‘ +282 
“0 R Pret 25 
vem RnR i’re “ 2 
SA Cet KR ire 1 , 
66 Get KR Prem 123) LUBRICATING OILS Cylinder Storks 
eM Oct nh Ree 1125 . . e ee 
88 Oct KR Reg 1112 : x 2 
00 Ort R Ree 1 WESTERN PENNA 
@ Oct M & below 10 375-10 5:3) Prices ft 
fr sales made t offers reliabi 
meusted, > tibhens & conmeuntens ute d SOUTH TEXAS (Neutral Otis) 
B. TEX. (Truck tnapt.) ~ - : — me , : > . 
as 0 - - - 12 VISCOUS NEUTRALS —No. 3 col. Vis. at 70° Vis 100° F. FOB refineries for domestic 
00 Oct KR Pre 11 75-12 ¥ 200 Vis 180 at 1 420-425 and/or export shipment 
SA Oct KR Pre 11 5 > ' PALE OILS 
86 Oct RK Prem 115-125 Vis. COLOR 
84 Oct R Reg 10.75 100 1%-2 @)12 4 
68 Oct KR Reg S113 , 2)13 ‘4 
00 Oct KR Reg Oo Vie (143 « 4 400-405 o ” > 2 1416 
@ Oct M &@ below @ 875.105 “ N 1816 
1 pt » » > ‘ ‘ 
CUNT. W. TEA. (Track Transpt.) . . 1200 WN 4 2)1 
08 Oct KR Pre 12 2 . y. 2000 «=D ‘ 2)18-1914 
68 Oct KR Pre 12 
“mo R Kes i! 5 Bright 8 ks 
a 06 R Kes 10.75 ‘ vis. at 210°, 54 0 f., No. & col —_ 
Se Oct KR Kee 
6 Oct. M @ below 95-105 
AKK. ‘(For shipment te Ark. & La.) 
66 Oct. RK Prew 11.75 CYLINDER STOCKS 
ae (x KR Reg 5 : 


oO Oct M A below 


RANSBAS 





Bradford W 

86 Oct. KR 

63 Oct. R 

on Clty 

6 © ' 

“© ! Kes 
Pittsburgh 

6 Oct. R Prem 


8 Oct R Reg 


42 


Por Kansas destinations only) 
Pre 






























Oil PRICE SECTION 





Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT JAN. 2 


























MIDCONTINENT LUBES 
FOB Tulsa basis. Bright Stocks, vis at 210° 


CENTRAL MICHIGAN 
(FOR Central Michigan refineries) 









































211.6 
2/11. 6-12 

04:2) 

2)10 6-11 425 

+610 875 


Fluorescent color for 
solvent extracted and 


additive lube oils. 


Potreloun Colors 


LUBE 


COLORS 


GASOLINE 





PATENT CHEMICALS. INC 
PATERSON 4, N. J 









OIL PRICE SECTION 





Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JAN. 2 


‘SOUTH TEXAS cont'd.) 


ons KEROSINE, GAS & FUEL OWS 


URLAHOMA (Greup 3) on Oty 


Kerosine 
N ¢ 
No. 2 fuel 
N ft 


M40 fue 


Pittsebargh 


(4)$1.75-2.00 Kerosine 
N 1 





MIDWESTERN ‘(Group 3 basis) 

‘43 we 

ee 

Range 1 

- ae CENTRAL MICHIGAN 

N 2 straw ; - ‘3 (POB Central Michigan refinertes.) 
pei Range 

N. TEX. (Fer shpt. te Tex 

1-4 vw 


w 


W. TEX. (For shpt. te Tex. 

ONTO--Quotations ef 60 Ohie for delivery 
Ohio points 

Kerosine 1°89 

No. 1 Fuel 117 

N 2 Fuel 10.7 
Diesel (Light & Med i1L.7 


» @ above Ll. diesel 
No. 1 straw 
‘ 2 straw 

6 tuel 


Want your 


FULL MEASURE | 325° "os: CALIFORNIA 


San Joaquin Valley 


of profits? xo 3 A S858 ars 


se) (PB BO 
fuel (PB 200) 
@ When you market ELK 100% CENT, W. TEX, (Truck trnspt.) Stove dist. (PS 100) 
1 41-43 ww 9 

Pure Pennsylvania Motor Oi and ‘6 & above D.1. diesel 8.75 
other petroleum products in bulk or ; gas oil poetic 
under your own label, you are as ™ gua 
sured of a full measure of profits ote : I tf 
Users, whether among the motoring , $1 

public or in industry, know and re 
spect the extra quality that 100° 
Pure Pennsylvania” means  & above Diesel 

1 fue 


Los Angeles 


KANSAS (For Kansas destinations onty) 

es YS . 25-3 4 San Francisco 
-% ’ . 043 © 

Delivering 100° lubricating per "i 2 fue T . yo fee PB 400 

formance, these quality petroleum 3 ; ao . thesel fuel (PS 200) 

products create good will for you : : $1 75 ’ Stove dist. (PB 100) 

bringing repeat orders and more 


profits 


Ps 30 


ARK. (Fer shipment te Ark., 
412-44 ww 
It costs you nothing to find out ee dear 2 & below Natural Gasoline 
how much more you can make mar , S & above 5 
keting the world’s finest : N 

: £ d's fines lubric ating . 2 (Group 3 & Breckenridge prices are to biead 
oils refined from 100°, Pure , ers on freight Ba shown belo Shipments 
Pennsylvania grade crudes by Elk ; : may originate in any Mid-Continent manufae 
Refining Company Phone, write . — ae Sas 
or wire for complete details without WESTERN PENNA 
obligation Hradtord Warren 

Kerosine 1 ) Grade 26-76 6.875( Sale) 


ELK REFINING COMPANY No. 2 fue 

KANAWHA VALLEY BUILDING y a 
Phone 2-816! 

Cherleston 1, W. Va. 


Rofiners of Highest Quality 


FOR GROUP 3 


FOR BRECKENRIDGE 


40 gravity ‘ ‘ 


Pennsylvame Grade Petroleum 





Bright Stocks 


Neutrals Marketer of Petroleum Products 
Cylinder Stocks 


wor aoe aa NEW ENGLAND PETROLEUM CORPORATION 


poe 0 oe New York Boston 


Chorter Member of ?.G C.0 A. —Permit No. 25 




















Se ae 





Olt PRICE SECTION 





Refinery & Terminal Prices (Continued) 


CHICAGO DISTRICT PRICES 


Prices jobbers @ dis jtore in tank ear 
ar ° ay ie FOR refineries 
P pe «tl ale and atid waterway barge 


Motor tasetine 


eit KP » 14:3 
* © ' er 213 j 2 
a4 mK Reg 

a2 Oct K Kee 2512 435-12 2 


tight Fuet (ts 


Heavy Puct (ile 


WAX 


WESTERN FENNA v* in Both, 
White (rude Seale 


SRAROAKED 





Mei s * are higher thar 
eur Prices are f * ] oetie 
prices are FOR refine wale in bags 
Obie fully refine siabe lome Export prices 
are FAS acale bags ble f y refined 
in bags ' art ] 

(rude Seale \. V. Dermeetic N.Y. Papert 
. 
Fully Kefined 
" ‘ 
‘ . 
. 
‘ . 
" . 
‘ 
. 


NAPHTHAS AND SOLVENTS 


FOR Group 3 








Moddard seaivent 37 
11 iS 
it 
10 
1 

92 128.1 
i3 a3 

WESTERN FENNA 

mi (My 

Stoddard solver ‘ 

Pitteberch 

OonTO ee ‘ ne of 8 Olte for delivery t 

or pe . 

VM4aP Naphtha 17 

Mineral 85 * & Stoddard Solvent 16.0 

Rubber Solver 146.875 

&. TEAAS (Truck Treept.) 

CENT. W. TEA. (Treck Trespt.) 

Stoddard & . 10% 

RANSAS (Fer Kan. Dest’. oaly) 

Moddard Bolvent 1 

ATLANTIC COAST 

Vv ™uar Mineral 
Naphtha Spirits 
‘ 14 
‘ Sie 41 16 
‘ 1¢ 
Providence 16 ‘ 


44 


PRICES IN EFFECT JAN. 2 
ATLANTIC & GULF COASTS 


Prices are of refiners, FOR their refineries & 


























FOR the terminals Ships bunkers prices are exclusive of lighterage 
93 Oct. K 90 Oct, K 86 Oct. B #3 Oct. B Keresine- 
Prem. Gasctine Prem. Gasoline Reg. Gasoline Kee (meoline Neo. | Fuel 
1475-15 2)13.85-14.35 (3)12.85-13.6 (18) 10.1-10.2(3) 
14. 65-149 2)13. 75-14. 22 2)12-13.4 10(19) 
Albany 14.96-15.2(3) 14.95-15.2(2) = 13.7(7 06.6(9) 
i ‘ 1-14.06 4912.1 (2 10.3 
. 12 24 
Ba Kouge 11.1 9.7 
barges 11 
BR ; 1495-157 14.95-15.2(3) 12.7 10.3114) 
Chariest bia i 2 2 47 10.415 
. new 2 s i2 
414 
: - 25-11 ». 7-10.15 
arges ’ 12 1164 11.2-11.25 9 7-995 
‘ ‘ ‘ 
Philadeipnia 15.15-15.2 15.15 (2)13.7-13.9 10.2110) 
4 barges o% 15.06 13.6-13.8 10.1416) 
' 53:2 14.4-15.3 13.844) 10.41%) 
Providence ‘ 212 14.7-15.2 13.715) 10.349) 
“ « 
13 15-14 55:2 1315-133 12. 15-12.5512) 1215 10.517) 
Diesel OFF Light Diesel 
Gas House No. 5 Fuel No.5 Fuel Shore Plants Ships’ Bunkers 
Ne. 2 Fuel Gas OFF (® 10 p.t.) (15-60 p.t.) (50 cet., 66 4.1.) (45 cet., 46 441.) 
“ Harbor 9192 »2-96 12)$2.93-3.26 $2.57 6)9.5-9.6(2 $3.90«: 
barges (is ’ 2) 12);2. 90 16 254 
Albany 44:12 +8 145 y. S14 
Baitumore +2 ».3 2.9312 2.57 v.é O14 
‘ urges 29012 2m 
Ha | ae a4 as ; a8 49 
urges 
BK “4 97 2.9516 ' mia 
harlestor ‘ 2.5213) ) 2 p01? 
é , aoc 
ca 2 235 
‘24 
\ $ 24212 
M 
. Haver , ) 20 , 
w eans & 5-8 &.7-9.1(2 4913 
{ barges 5 
Norfolk ’ 4 J 2.93 2.5712 614 3.9013 
I sa J 
Philadeiphia 211 ) 2.9514) 280 p.6(8 9015 
barges 
! F ‘ ‘ 
i 1 4 7 $11.2 
I jenee ¥ ‘ 20 2.945/2 3 
>. 
a N ‘4 8 2 3.9013 
No. 6 Fuel Bunker ( Heavy 
Neo. 6 Fuel No. 6 Fuel Max. 1% Fuel Diese 
Neo Salfur Max. 1% salfar Ships’ ship. 
(-uarantee Sulfur Rarges Burkers Benkers 
a rh s 2302 2 2 $2 11 $3.57(3) 
Ha te , 2 2 2.1514 3.57 
r t ae 24 
r 2 
. ‘ 1.85011 3. 2415) 
n 200 2.0016 
Mia 2 2 O12 2.0) 
“ 25 2.1512 
ea ‘ 1.8544 24(2) 
‘ 2.1544 
2.3314 ‘ 2.15(7 7(2) 
Eve 2 
i 2.2 
i ‘ 2.1 
Researct ctane ratings, indicated by the letter R"’. are minimum ratings Motor Metheé 
~etane ratings where used. are indicated by the letter “M"’ 
ws 


er terminals, and of tanker terminal operators. 





Oit PRICE SECTION 





Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT JAN. 2 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at Gulf, minimum of 20 000 DDis.. and are Dy refiners only to other 
refiners, export agents, or tanker terminal operators, The Ggure in parentheses after each price 
iMdicates the number of companies quoting that price 


Aviation Gasoline 
Grade 115/145 (MII 
Grade 100/130 
Grade $1 


Grade sO 


Moter Uaswline 
Oct. R (Premiutr 
Oct. R (Premiu 
Oct. KR Regular 
Oct. R (Regular 
Oct. R 


72 Oct. M Leaded 


Geresine & Light Fucts 
41-43 kerosine 
No. 2 Fuei 


Olesci & Gas Otis 
43-47 Diese 
45 52 Lese 


53-57 Diesel 


Heavy Fuels 

N 5 Fuel $2.35: 2)-$2 50 

Bunker C Fuel $1. 751 2)-$1 5513)-$1.90 

Kesearch octane ratings, indieated by the letter "“R'', are minimum raungs Motor 
estane ratings where used. are indicated by the letter “M 


MIDDLE EAST CRUDE PRICES 


Posted Export Prices of Socony-Vacuum Oi Co., Inc 
(Prices are per bb 
sales taxes, et 


f 42 ‘ gals exclusive of local port or other governmental charges 
if any; FOB point indicated, for gravities shown; 2c per bbi, differential per 
degree of gravity applies for gravities below and above these showr 


AF! Efleetive 
FOB Point Gravity Date 

Ras Tanura, Saudi Arabia ‘ N » 1950 
Umm Said, Qatar q J . 1960 
Sidon, Lebanon 5S 1950 
Tripoll, Lebanon 36-3 2, 1950 


AVIATION GASOLINE & JET PROPULSION FUELS 


ae are for tank cars, barge or truck transport lots; aviation gasolines Meet Specification 
MI F ; ot 


—Aviation Gasetine 
District Grade 91 O# 
New York, N. Y 
Bostor Mass 
Portiand, Me 
Philadeiphia 
Baltimore, Md 
Norfolk, Va 


Charleston 8. ¢ 


141-17 2 


New Or 


Hous 


Detrots 
90 Oct. R (Prem) 
86 Oct. R (Reg.) 
Kerosine 
Diese] Fuels 10. 35-10 95 
No Fue 11.35 7 
Fue 
Fuel 
Fuel 


PETROLATUMS 


WESTERN PENNA. 
Bbis., carloads; tank car, 1 to 1 Se less.) 


Snow 


PACIFIC COAST 


(in Ships’ Bunkers, Diesel Fuct 
or Deep Tank Lets) (P.8, 200) 
y White ; % San Pedro 

Cream White 757 Calit 

Ban Franciec« 

Portiand, Ore 

Seattle, Waat 


625 


MEXICAN BUNKER PRICES 


'. §& DOLLARS FRE BRL. OF 158 LITERS 
Bunker ¢ Dhtewet 
(ships Bunkers) 
Mexican (ulf 


M 


vwueymas 
Manzanillo 
Salina Crus 


(Of refieers, FOR refineries, in conte per gai. 
tank care or tranepert trucks) 
Cem In- Cem, Indus 

mercial dustrial mercial triad 
District Prepane Prepane Butane Butane 
NY Hart * . 
Philadeiphia 
Baltimore 
Hastings 





27 YEARS OF RELIABLE 
Oil PRICE REPORTING 


This, in just a few words, is the story of 
Platt's OILGRAM Price Service 

Since 1923, it has been recognized 
throughout the industry os the foremost 
daily oll price reporting agency. tt has 
constantly been top management's major 
source of oil price information, end with 
good reason. 

OILGRAM has the largest stoff of 
oil price experts employed by any off 
price reporting agency. 

OILGRAM is the most complete, 
most comprehensive price report ovoilable 
to the oil mon. 

OINLGRAM has the complete con- 
fidence of its subscribers. More thon 
ninety ovt of every one hundred oil men 
whe once subscribe"renew their subscrip- 
tions yeor after yeor 
If you ore dependent upon daily oil prices 
in your marketing operation, you should 
be on OILGRAM Price Service subscriber. 
We invite you to accept o week's Tricl 
Subscription with our compliments. There 
is no obligotion on your part whatsoever. 
A letter of request on your company 
letterhead is all thot is required 
Write todey to: 


Platt's 


Price Service 
1213 W. 3rd St., Cleveland 13, Obie 











HARTOL 


PETR RPORAT 


Moa 





a 


meperiion 
seperate Column, 
County 





leetnotes Liecownts, 


ATLANTIC 

















Oit PRICE SECTION 





Tank Wagon Prices 


fer gasctne do set metude tenes, 
fees ae shown m neat 

tne ide 
tases Gs tndwcoted 
Gice 40 nel inciude tases, karonine tases Where levied are indwated in 
ony, ore shown 


v 


i Se federai 


footnotes 


they do, however, inciude unless otherwise specified 
commana Gesolne tones, shown is. 1/408 Of 
ond state taxes, Giso city ond 2 Kans. 1/100 
Rerowme tank 


Atiaatic White fined 
(Megetar Urede) 








REFINING Gast Gase ere 
tine line wine 
Tw Tasers Tw 
Phiiadeiptia, Pa 1“ 6s 13.4 
i ot 6 ‘ ” ie 
Alientows 46 46 
Ere 656 i455 
@ ranton “ . “43 
A a “ " 14 55 
Emi m4 6 
indiana " ‘ 
t nlow ' 66 “4 6S 
Harrisburg ‘ 66 1“ @ 
W iameport 4 65 “3 
{ er . 4 656 13 4 
Wiiming ‘ 66 ue 
Bevw Maes “ 46 
" efela 4 45 
. i i 456 
ali River “™” 45 
artford, Cons > 
aver “4 55 
« Ff “” 5.5 
ant city, NJ 464 45 132 
te ‘6 46 i332 
rentor m6 45 132 
Baitir re, Ma 14.5 65 
Hagerstown i 5 @56 
Rict A va “45 5 “e 
W imingtor ‘ 44 as 
h awick Ga is ® as 
Jackeonville, Pia 15 2 $6 
Mineral Hpiritte VM ar 
rw Tw 
Phitadetohia Pa at 140 
Pitteburgh, Pa 20.0 21.0 
uct Otte—T.W 
i a 
Pa i3 4 123.2 sis 
ah 13.15 
Allentow “4 @ 12.8 
Erie 13.15 
ere " 31 
A rn 13 15 
Emmy in 131 
Indiana 13 15 
‘ wr » | 
Harriet . 12s 
Willamaeport 13 1 
W iim ingt De. 13.4 123 
Dove i3 123 
Springfield. Mass 133 
Worcester 124 
Hartford, Conn 128 
Notes 
Kerosine-Thru Penna. & Del add per 
ee for tw. de f th 25 gals 


. * time A . 

ada 1 f de 

for deliveries of 
jae egTtTw 

io _ ke ° 
Mine “ _ 

dard & e 


IMPERIAL 








ty & Camder N 
gallons; 
lons 


Faso Gasoline 
(Reew 


















Ol Kere 
Gasotine Gasoline sine 
Tw Tare Tw 
Hamilton Ont 22 3 11 6 ae 
T 22.3 11.0 23.0 
Brand Ma 27.1 9.0 27.8 
w “« 2s 90 24.4 
Nee ‘ Sank 2 10 0 22.9 
Bask t 25.8 10 0 5 
Ed Alta 2 , 0 23.4 
‘ gary ? : yo 22 0 
v er RB « 2 10 0 23.5 
M Que 26 13.0 23.3 
NE 20 4 ’ 22.3 
hia * f a4 . , 22 3 
’ ! se, Nd 24 a1 
° e i for Ease am 
Tate 
jae * tamzee are previoccial taxes 
Notes 
Prices are ° impertal gal which 12 
t ~ gale x 5 o are to div & 
4 fivided sere 
MUMBLE Humbie Gaseline (aso Kerosine 
Rn r lime Tank Ne 


Dallas, Tex uo 





rt. Worth 14.0 
Roustor 4.0 
San Antonio. 14.0 
Notes 


TW. prices are to 
eonsumers 


46 


oer 
T.W. Retail 


18.0 
190 
19.0 
19.0 


classes of 


Taxes Wagon tall 


12.8 17.0 


12.8 17.0 
12.8 7.0 
128 17.0 


dealers and 


footnotes 








ect Jan 2 1951 














wagon prices Nev 1/20c; N 


These prices 


CALIFORNIA 


CHEVRON 











( Cameo 
STANDARD t line 
400 gals. & over Tases 
Ban Fre Cal 145 is 6% 
lag Angeles 14.0 17.5 60 
¥res 7 19.2 a 
i enimn, Aris 17.3 20 48 65 
Ke ie i7°0 20.5 7) 
r and Ore 15.0 18.5 75 
hea W ast i 14 5 4.0 
pow ° s 21.3 5.0 
Ta " i6@ 1s a 
Boise Idat 14.3 23.0 7 
Ba ake 4 4 
i T H 153 Te 5 
Fa anke, Alaska 27.1 35 
Junes 16.3 19.8 3 
Standa 
Kerosine Dieset Standard 
T.T. Furnace OF8 Stove OU 
40 199 TT TT 
cals (400 gals. or more) 
108 24 
4 i’? 
11.8 13.3 
13.8 15.3 
i3 s 15.3 
205 
43 16.3 
os 13.0 
4.7 17.4 
6 14.5 














Alaska 
1 
Taree 
Roise—T Se gas tax applies to motor fuel 
oniy avVeEas takes ele federal 2 Se state 
Honolulu-—7 Se gas tax applies to motor fuel 


federal, 4c terr 
\ Standard Diesel/furnace oi] price is 
-' 1 territorial liquid fuels tax All T.T 
ex Hawaiian gross income tax of 

1% to resellers, 25% to consumers 


avgeas taxes are 1 





Prices for Chevron Supreme (Pre 
Ze higher the Chevron (Regular 
Lake City whict s 1.5¢ higher 
Regular) For other deliveries 
(Regular and Chevron Aviation 
400 gals. & over price tc for 40 

















05 for 200-399 gais Prices for 

Aviation 81/98 are 2 above Chev 

on 80/87 for Chevron Aviation 

above Chevron 80/87; for Chevron 

15/145, Be above Chevro Aviation 

deliveries of motor ¢ lines and 

gasolines jess than 40 gale, add 4c 

gals & over price, except Chevron Su 

” Premium) add 4.5¢ and at Honolulu 

der 40 gals. marine and 100 gals. shoreside 

add 4. 5¢, except Chevron Supreme (Premium) 
add ¢ 

Kerosine—T prices, except at Salt Lake 

Clty ly to deliveries of 40-199 gals For 





er a 40 gals add 4c 
399 ¢£ 400 gals & over 
text 4 x trailer, dedu 5. Se 
fa ake City posted tank truck price ts for 


on & Standard 





6 ” deliveries of 400 
gals Lake City. For 
her add ik 200-399 
ce 40 gals. add Se 
Sa fr any quantity 


Fire Chief Gasoline 
Regular Grade) 














co. Dealer Gasoline 
Tr.w Taxes 
slias, Tex 40 ’ 
Fort Wor 14.0 55 
w hita Falls 14.0 5.5 
amar 14.0 5 
Tyle 14.0 >.5 12.8 
t Pas l ts) 5.5 13.86 
Sem Anas 14.0 5.5 12.80 
x 14.0 5.5 12.80 
Aust 14.0 5 12.80 
Hous “0 55 12.80 
2 40 55 1 
Port A 14.0 5.5 1 
Notes 
I ertw fF ly also to a classes 
¢ sumers with minimum delivery of 50 
gale 


P marketen 
thew headquarters offices, but subject to ister correction 
epection fees per gal. 


La. 1/32¢ 


posted acipa panies at 


included im both gasoline and kerosine prices 
ae as follows 


gasoline; Ark. 1/20c; Fila. i/te I 3/100c; ind 


u 
Minn. 5/200c; Mo. 1/25¢; Neb. 2/1008 
N. D. 1/200; Okla, 2/25c; 8. C. 1/8 8s. D 


1/40c; Tenn. 2/5¢; and Wise. 3/100 
Kerogine inspection fees only 


Ala. 1/2c; lowa 1/50c; Mich. 1/Se 
Paso Gasoline 

(Regular Grade) Kere 

Gasoline Gasoline sine 


ESSO 
STANDARD 

















Tw Taxes Tw 
Aliant Cry, N. J 46 4 13.2 
4.6 ‘4 ig 
Ma 14 65 13.1 
< 7 6 “45 
‘ ‘¥ ) 13 8 
le 4 ‘ 142 
Petersburg 7 143 
N k ‘ 7.5 i3 6 
Rict nd “4 146 
Roanoke 4 7 15 
harieston, W. Va ‘ ” is 2 
F if e 15 & 
Parkersburg 40 65 14.5 
Wheeling 1¢ ' “6 
te NC 4 ‘ 13 9 
Hick 5 4 
M 4 ¥ ‘ . “4¢ 
Ka at 5.5 “46 
. t v ; * 137 
Chariestor a ¢ 14.6 i) 
< bia 16 0 a5 
Spa burg ! 5 2° 
New Orleans, La ; 1 128 
Baton F se ) 125 
Alexandria 10 13.7 
Lake Charies s 1” 5 13.1 
Shreveport 16.4 10 5 13 5 
Iberia iz @ i 13 
e Tenr 1 3 5 3.7 
his " a5 3.5 
1 ca 5.5 6 
e ! ) a5 46 
tle Rock, Ark i s 0 “46 
Mineral Spirite V.M.4Pr 
Tw rw 
J 17 0 18.5 
Ma 1 
r I Cc 19 f 
FUEL O11S—T.W 
Neo. 1 Ne.2 Ne. 4 Ne. *@ 
Atiant City. N.J. 13.2 12 
Ne k. N ash ames # 
I M ; 2% 
N folk Va 1 6 22 
Da . 12.8 
Peterst 43 12 
I hr 14.0 12.64 
Roar 
Chariotte, N. ¢ 1 ) 12 6 
Hick ‘ 2 
I rs x 
Charleston, 8. ¢ ‘ 
bia . 
Spartanburg ‘ 
Taxes: | lo not ie 
ide 1 
Notes 
Nat are for de 
eries less than 200 


steel barrel 








eries rices Balt 

t e & Washingtor prices are for t.w de 

ries of 25-99 gals, no dis ts 

Kerosine & N 1 Atia City prices are 
t deliveries of 300 gals. or more; for de 

eries f 299 gals add 1 t prices 
showr for deliveries of less than 100 gals 
add 2c t prices showr 

3 : ‘ ‘ 











CONTL N B are Continental's 
tankwagon prices Current selling 
on prices may vary from those shows 
because of joca!l conditions.) 
Conoco Demand 
N-tane (3rd Gase Kere 
(regular) Grade) line sine 
Tank Wagon Taxee T.W 
Denver, Colo 14.8 13.8 7.5 14.7 
jrand J 17.2 142 17.1 
15.4 14.6 5.5 
1 7 14.7 6.5 15.0 
7 14.7 65 6 
17 7.5 1465 
18.0 7 18.3 
17.¢ 7 18.2 
7.8 18.2 
16.4 145 
19.1 18.1 7.5 19.2 
14.0 15.0 , 0 ce | 
15.3 14.3 9.0 4.2 
16.3 95 15.3 
13.7 12.7 £.0 12.4 
1 12.5 8.0 12.6 
13.0 12.0 8.0 is 
column includes these city 





ue & Roswell, 0.5¢ 
Cheyenne, ic; Casper, ic 


Santa Fe, 


TW. prices are to consumers and dealers. 


PET! 


et 





Oil PRICE SECTION 





| Tank Wagon Price (Continued) 


sie 
Mute 
Te 


New York City: 
Mann e* see 
Bronx .. 
Kings 
Wueens . 
Kuchmond 

Albany, N. ¥ 

Binghamton 

Buffalo 

Jamestown 

Mt. Vernon 

Plattsburg 

hester 

Syracuse 

Bridgeport, Conn 

Danbury 

Hartford 

New Haven 

Bangor, Me 

Portiand 

Boston, Mass 

Concord, N. H 


Sees 
Sessse 


+* @eeeece ane 
rth < 


“or recreeee 
= 


vere Seo’ CH eer 
ene eGus aac ee 
en Soa e000 
“=e 
oor weoe £e0e 
ee eer | 
- 
- &- 
aa 


Portsmouth . 

Providence, R. I 

Burlington, Vt 
Uand : 


10.2 
10.9 9.7 
11.6 oe 10.9 
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see eed ee eee 12.0 
Tank Wagon Prices Rochester Syracuse 
Mineral Spirits . ; 7.0 20.0 21.0 
VM A&P. Naphtha 20.5 21.5 27.5 
Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax) 
Discount. 
Mobil Kerosine--Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gais. or more 
Mobiifuel Diesel—All points, 0.5¢ for tw. deliveries of 800 gals. or more 
- Mobilheat—-Mt, Vernon tw. less O.5¢ for deliveries of 300 gals. or more 
jotes : 
Gasoline tw. prices are to Consumers and Dealers 
Syracuse V.M.4&P. price is in steel barrels. Jamestown te. prices are delivered prices; all other t.« prices are FOB bulk terminalis 


OHIO STANDARD 
Aviation Gasoline Cons. 
Robio Naphthas & Selvents—Cons. T.W 
Avia. Fase Re D.C. V.M.aP. 
Gasoline 62 “oO Avia. sel N Naph Varec- 
(lear (he lene 
20 20 
20 
20 


Mar 

Porten 

Toled 

Youngst 

Zanes, =. 0 Oo 22.0 


we 
23.0 2 19.0 15.5 19 21.5 21 20 13.9° 3.9° 2 
ogar operators can purchase aviation gasoline less 4c per gal. * Road Tax by supporti purchase with State Taz Exemption 
) supplier 

Discounts: Esso Aviation—on contract to hangar operators and resellers, 2c oT neumer t.w 

Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w. or drum deliveries of 100 gals. of more; less than 100 gais., 0.5¢ higher. Prices at 

ther potnts are for t.w. or drum deliveries of 50 gals. or more; less ‘han 50 gais., 0.5¢ higher 
Yaphthas—T ontract consumers off t.w. prices (except Lucas County) 300 to 999 gals, 0.5¢; 1000 to 2499 gals., 0.75¢; 2500 to 4999 gals, le; 
00 or more gals. 1.5¢. Lucas County: less than 50 gals. tank wagon Price, 50 to 249 gals. 0.5¢; 250 to 499 gals., le; 500 gals. or over 1. 5e 
Notes: Renown (third-grade) gasoline prices are same ag X-Tane unless “(Derwise noted. 8.5. prices are at company-operated stations 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of Kentucky Crown Gase- Kero 
indiana bulk plants where the company's prices are publicly posted St Net line sine 
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Red Crown (Reg. Grade) —— ae 
Red Cr'n, Red Or'n —~ —————Stanoter Furnace (tt) 

Cons. Dir. Gasoline Kerosine 1-99 106 guis. 106-174 175-399 400 guise. 

Tw TW. Taxes T.W. gals. & over gals. ca & over 

1 
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Chicago, Ill 
South Bend, ind 
Detroit 

St. Paul 

Des Moines J 
St. Louls 7 
Wichita ] ‘4 
Omaha J . ) 
Fare I 

Huron, 8 

Milwaukee 


o 15.5 4.5 15 
5.0 16.5 Ye 
14 i 


14 
13 
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Fuct Olls—T.W.—Chieage, I. 
Standard Stanolex Stanolex Stanole x 
Heater O“§8§ Furnace OU Fuel A 
1-99 gals 15.8 14.8 1 
100-149 gals 14.8 7 
150 gals. & ver 14.3 
150-399 gals 
400 gals. & over . 


749 gals 10.65 ’ column includes these city @ 
bO gals. & ver 9.9 e Mobile, 2e city; Birmingham, le 
p ; Montgomery, le city & lc county; Pen- 
le city Other tazes sot included is 
Georgia kerosine le Montgomery, 
“ f lc; Mississippi, kerosine 0.5¢ 
axes: 


St. Louls, Mo gasoline tax Includes ic city taz. Des Moines, Ia, Kerosine and furnace of) 


prices do not tmclude 4c state tax. State sales, cecupation, consumer & use taxes to be added Consumer tw. prices are same as net dealer 
where applicable prices 
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DISPLAYED Advertisements 


50. D per coiusa ince 
UNDISPIAYED: fer Saie Wanted te 
Business Jppeortun 
thens se! tn type ¢ ae without border--25 
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set @ special type of with borden 
Buy Feip Wanted 
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Position Wanted "—i0 cents « word. Minimum charge §2 per insertion 
Box o punts 2 words Copy must reach us by Wednesday 
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Ail te cre payable in advance 






























































No agency commission or cash discounts on classilied advertisements 
For Sale For Sale For Sale 
rom satr ‘ 
‘BOX ‘a3 STORAGE TANKS—TANK CARS 
TANK TRAILERS r as 
0) Gal. Cap Tank Cars 
Wanted to buy et Seedant o 100, 20.000 & 35.000 Bt 
Field Tank 
— . ‘ & ’ ank 
WANTED TO BUY pipe DARIEN, 60 B. 42nd ST.. N.Y. 17, N.¥ 
7 1944 Progress Mg 
VIUDA ALBERTO ie4! Pb reehawt ‘ “ 2 : ’ . —_ 
GONZALEZ & CIA. TANK CAR TANKS 
- 5 - 
Estrada Poime #402 FOR STORAGE 
P O. Bow F1N4 PRE PMALE TRAILER COMPANY 
Sentioge de Cube, Cube 12t@ Triptett Bivd.. Akron, (bie ale t Non-¢ ¢ 
= = Extra Heavy Pilate 
Above Tanks Suitable for Acid Storage 
Positions Open Cotled and Non-Coiled 
———————— Cleaned — Painted — Tested 
p . . 1 9°°..3 Compartment Tanks 
a " r R i P t Some of the above tanks are located in 
Milw Kansas and Texas 
IRON & STEEL PRODUCTS, INC. 
= 13456-A S$. Brainard Avenue 
. Chicago 33, Illinois 
" 2 ‘ ANVTHING containing IRON er 
' y ’ 2 STEEL” 
' - x 
An advertisem NPN's Classified Sec 
. w bring quick, effective results 
- . WRITE TODAY 
NATIONAL PETROLEUM NEWS 
BOX 454 1213 West Third St. Cleveland 13, Ohio 
: shoul yt be interpreted as wing tual sales realiza 
Crude-Products Price Spread would n interpreted as showing actual sales rea 
tion for producers or refiners 
Continued from p. 41) See Aug. 9 NPN, p. 38, for weights alloted by IPAA 
to the various refinery districts, products and crude 
per bb he rease n crude averag 
IPAA 1 ray for December 1949, and November 
° ° oO” 
and December, 1950, follow Kerosine Price Index Up 0.9% 
Tabie 1.4 alifernia Inctuded WASHINGTON An increase of 0.9 in kerosine price 
Refined products in & Der Nov Dee index pushed Bureau of Labor Statistics’ wholesale oil 
refinery Markets ivee iese isse price index to 124.3 for week ended Dec. 26 Complete 
ys ; . . : index, based on Platt's Oilyram quotations, is shown be 
tae ‘ low for weeks ended on ymparative dates indicated 
Hea . ‘24 ‘ ; Change 
Average aheve ¢ products Dee. 19 
ae . 1950 ¢ 
b reodias < Dee. 26 Dee. 19 Dee. 27 Dee. 26 
° 1950 i95e ig49 1950 
ea } 124 124.2 1! 
Table 11-4 alifornia Pactaded ! 
Ke ~ } 
Refined products tm Der Nev Dee P ‘ an ; - 
Refinery Markets teas 1950 1950 ~ 4 
M ’ ‘ ate ’ ' 
Ke Re . , ) 
tea ’ ‘ Z ’ ‘ ‘ ‘ ost © f ‘ ‘ a 
Average abheve 4§ prodects 
Cents ™ Bis ected Kina eported figure « 
i » v . f 4 ard at : cae f e 
< de ‘ area st 
While not on a comparable basis with above oil index 
Prices shown above ire weighted averages based on Bureau's index for other wholesale commodities using 
low quotations as published in NATIONAL PeTROLEUM NEWS 1926 as base year increased 0.7% to 176.0 for week ended 
and prepared by IPAA to reflect trend in oil prices and Dec 26 
48 NATIONA PETROLEUM NEWS 





STATISTICS 





Pennsylvania Oil Other Than Lubes ot Refineries Deolvr and Service Station Prices for Regular-Grade 


(Compiled by National Petroleum Assn. from report of ail regioe Gasoline in 50 Representative Cities*** 
refiners Figures in bbls.) 
Oct. 31, Sept. 30 DECEMBER 1, 1950 
1950 19350 ( emt. per Galles 
Dealer's Indicated tiasctine Tax Service 
Net rice Dealer (time. tbe Station 
tx Tax Ma * tederal tax) time. Tax) 


249,308 


429 
345.696 


6/40 gas 





Pennsylvania Lubricating Oils at Refineries 


(Comptied by National Petroicum Assen. from reports of companics re 
fining Pennsylvania Grade crude oii Pigures im bbls, of 42 1 


reduction Oct . Preduction 
Oet., Ie ese Sept... 1950 


i Raw long residuur 7 146 
2 @©) steam refined «to ? 2.71 26* 
3 
4 


Other steam refined stock ‘ ” : 4 
nished dewaxed long 


below 180 vis 

t beh w 142 vis. @ 10 

neutral 1s” vie u 
above 





District 5 Demand 
(Bareaa of Mines Figures in thousands of bbhis. & 
(bet sept 
Iese i95e 
427 








Net Stocks of Pennsylvania Crude Oil 
(Comptlted by National Petrotewm Asse Pigures in this.) 
thet. 31 Sept. 36 et. 31 
Production of Natural Gasoline tone verge 1949 
(Bureau of Mines figures in cals.. 060 omitied ~ 4 . ak ; y= ’ On7 
bet — a > 2 031 
isse 





Midwestern Lubricating Oils 
(Compiled by Western Petrotewm Kefiners Assn. from figures of 
reperting companies; figures ia b of 42 gals.) 
(4 TORER, 1950 


“ 


steam 
Total Selvent Total Selvent Paraf Ke 
Bright Bright Viscous Viscous fin fered Biended 
Steck Steck Newtrals Neutrals (tte Stock (Mie 


“62% 


24 2 
x TOBER, 
180.913 440.4691 


Daily average 
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TBA MEANS EXTRA PROFITS 
FOR OIL COMPANY OUTLETS 


@ The oil jobber who wants to build higher profits 
can do no better than tie in with the growing side of 
his volume picture tire replacement sales. Oil 
company outlets are natural outlets for TBA sales 
They're the logical choice of motorists everywhere 
Hood was among the very first tire suppliers to 
market tires and accessories through oil companies. 
As a result of the valuable experience gained, Hood 
has set up an organization with a profit plan which 


features: 


* A separate, specialized department — The Hood 
Oil Company Division —for petroleum outlet TBA 
marketing. 


A complete line of quality tires and tubes: a 
nationally accepted brand competitive with the largest 
oil companies 

A complete line of Accessories: nationally known 
and accepted Miller Accessories including fan belts, 
radiator and heater hose, tire and tube repair 


materials 


Protected Territories: The TBA business you build 


is your own 


Sales Training and Point-of-Sale Merchandising: 


constant help for your people who sell 1 BA 


© A budget sales plan: fits into any accounting system 


For complete details, without obligation, write to 
Dept. NH-1, OLL COMPANY DIVISION, Hood 
Rubber Company, Akron, Ohio. 


4 


DIVISION OF 


Here's on example of on outstanding ol! company outlet This nofurol 
putlet for TBA is a Skelly Oil Company station ot Kansas City, Missour 
Skelly is typical of the of compaomes winch market Hood fires ond success 
fully merchandise TBA 


Deugies Oil Company does an excellent job of merchandising the Hood 
line and TBA. This modern stotion is the Fremont Douglas Service at East 
Stockton, California, newest unit of Tokay Oil Company, outstanding 
Dougics distributor 


New and improved products for extra profits! New Hood “400° Low 
Pressure Tire is today's newest, most modern. New Hood Quick Seal Tube 
has custom-formed construction for perfect rim fit safety 


GOODRICH COMPANY 








TIRES-BATTERIES-ACCESSORIES 





ISLAND DISPLAY—Both tires and a limited amount of packaged merchandise is on display at this experimental multi-pump station 


in Chicago 


Specialized Salesmen, Several Brands 


Of TBA May Be Rule at Multi-Pumps 


A preview of this story about tions which are large enough to jus 
TBA developments at multi-pump tify 
stations was giver a speech 2. Multi-pumps may find it prof 


prepared for delivery , able to have specialized TBA and 


t 


rBA C ‘ lubrication salesmen, who will Qn 


Oil Industry Con itior 
centrate on non-gasoline salcs 


Chicago Dex 4-5. by Paul 
Wollstadt, news editor, NATIONAI 


PETROLEUM NEWS F evious 


Most multi-pump stat 
ry several brands r 
antten at tam aut in many cases 
brand of tires ar 
stact ussed entirely probable 
service station - See 1 ’ may compel multip 
f Oct. 18 l multiple pump stations 
Nov. 1, ¥ 7 TOV ! irge enough t ma 
cally feasible It we 
n my opinion, through any 
sion from the courts or the 
By PAUL WOLLSTADT Trade Commission. It w . 
News Editor of NPN is economically warranted 
therefore pushed ahead by 
tion 
selling TBA mer nd j rt In comparing multi-pumps 


pump service statio! whi " conventionals, some haracter 
bring about two nev eve pn both of sameness and difference, have 
These possible new deve n a bearing on TBA possibilities 

1. More than one brand of ! multi-pump like the conventior 
batteries and other goods may ) station, is still a place where the 
carried at those multi-pump motorist must come regularly for the 
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essential operating materials for his 
car--gasoline and oil 

As a place for the sale of TBA 

goods, the outstanding feature of any 

vice stat 1 the fact that the 

there And while 

I is available for 

re leg f iepection to his 

TBA needs nspection not only by 

the attendant but also by the motorist 


the conventional station 
pump in most instances is 
1] equipped by one of thre« 
ywners: either a major oil 
npany or a major ympany s 
branded distributor or A private 
brand chain operator 
There is one important difference 
between multi-pumps and convention 
als which makes it possible for multi 
pump stations to carry more than one 
brand of the various items of TBA 
merchandise, and that is the fact that 
they are so much bigger One of the 
basic reasons why most service sta 
tions carry but one brand is because 
they are not large enough to warrant 
a dual inventory 
After you've thought through ex 
clusive dealing suits, complaints of 
supplier pressure, and everything else 
you'll almost inevitably arrive at the 
onclusion that the small station has 








TIRES-BATTERIES- ACCESSORIES 





ng t nit that ilti-pump ur 
r ia bett juality of statior ar 
ag nt thar ventional statior 
It is a generally larger business, w 

r ney to handk pioye shifts 
t i 4 a! Su} a b 
' n will be required, whether they 
ar lealers nmission managers r 


saliaried managers 

These better managers should be 
better in the handling of TBA inven- 
tori« both as to watching the ade 


quacy of stocks, and as » keeping 
lisp'ays neat and stocks in good 
physical condition 

Turn 
question of what constitutes a multi 


ng to the sometimes puzzling 





pump station a definition was 
in previous articles, of a sta 
tion specifically built to have the 





appearance of openness, easy access 
from street or highway, and a bus 
ness potential of 40,000 
Some have ques 


‘ 


gallons « 








gasoline per m 
tioned the gallonage qualification of 
10,000 per month, because they have 
numerous conventional stations with 
equal or higher gallonage 

It is true that in some companies 
40,000 per month isn't much. But ir 
ting that definition we were think 
of a nationwide picture. It might 
been better if no specific gallon 





2 gnats ae ww 














SERVICE BY SPECIALISTS--One of the Community Stations, Inc., self serve multi = i section ihe gated pt pie 
pump stations in Los Angeles. While the customer fills his own gasoline tank, the ave is not that it should attain some 
Pe girl cashier, Mes. Stella Bush, blows a whistle to summon station manager Edward B a! figure but that a 
ij Hiauser (in white at corner { glass enclosed show room) who will check the oil. In n to do enough addi 
the process he will note the mileage interval for oil change of lubrication, if due, ti lower a company’s 
and look at tires, battery, cables, fan belt, for possible TBA requirements. He will have unit operating yt. If a multi-pumyz 
nothing else o his mand, since the girl cashiers are on hand w take care of customers won't that t shouldn't be built 
at other pump islands The only way in which the additional 
t f tl quit nt at a mult 
pu ist ed s by wering Ut! 
‘ i If i 4 nt shou'd re | gasior perating st 
tr nvent rRA t au ‘ ’ vou have an in 
ecie andle lubrication —_ portant effect on service station train- § Qyye@stion-Answer Forum 
at PEA ‘ al found at ra As far as TBA is cor 
: xisting multi-pumps. At Con ned, it would mean fewer men to On TBA at Multi-Pumps 
- nunit sta I a chal ff trair her ’ msiderably higher 
i tt I Ang area tandard of training Following are some answers to sp« 
. at th a ! per s also might cif questions submitted on om 
7 pe . “ these girls the picture. In this conn asion of Mr. Wollstadt’s be 
: “ t vt nterest ! ib tior t nteresting to review the fore the Oil Industry TBA Conven 
) ricat rBA, they t vy whistles ‘ i it Frar Ur who has tior 
r . - tal eh 1G os nits in the I Angeles 1. What effect will locatir the sta 
‘ ! atioz and area. | these 16 units ‘all but one tion building further back mn the 
rRA ‘ 0 ‘ at Urich has tw lot ha n TBA sales 
‘ t rRA Oo f these mer rhe thought here apparent s that 
I ,? " reru r a ‘ : ach Urich sta TBA display n tl station buliding 
" ‘ ‘ \ t A weel Urich car N st of the selling If th 
at and TRA ‘ 4 t nt n and tat building is rt i back a 
' . 4 tion of his TBA effort because sidera listar and nothing « 
‘ ! ul I at s ha a high average ga is done, I should think that TBA sales 
t ‘ } t 4 t a ar TBA sak yould suff But f effective TBA 
t f rBA f n ‘ x i This poss t f using plays are e pum} 
pert : ‘ trained TBA zed Sa men and supervisors sland, that r thar 
les t ! t a ti-y worthy of tt st se us study what we have I'm not 
pas ' tation with its huge traff t at n TBA Just think what certain that the best mul!ti-pump lay 
fca wr ! a potentia ‘ I an to introduce rea ut necessarily alls for a _ statior 
TRA i It has been sa 4 t xxiness salesmanshiy nt building s far r ved fr ‘ 
t es, and I think with great trut? rBA at t atior ' sland as t lake any great 
that Uw potentia f the gasolir From another angle, TBA merchan lifference 
station as a place for TBA sales ha lising at future multi-pump stations 2. Will different type display units 
ust been scratched \ probably benefit from the grow and salesroom fixtures be require 





DES MOINES, IOWA 


@ Armstrong's full big line of passenger, truck, and farm 
tires is produced from these three great plants—conveniently 
located to give you faster, better service. Add to this Armstrong's 
square deal policy (no complex discount structure) . . . its big 
national advertising . . . sales-building point-of-sale promo- 
tions ... profit-making merchandising assistance ... and you 
have the reasons why more and more dealers and distributors 
are switching to Armstrong. Today, without delay, write for 
the complete story! Armstrong Rubber Company. Plants: West 
Haven 16, Conn., Natchez, Miss., Des Moines, lowa. Export Divi- 
sion: 20 East 50th Street, New York 22, New York. 


_ ARMSTRONG “TIRES 
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TIRES-BATTERIES-ACCESSORIES 





f TRA items are to be satiafactorily TBA TOPICS 








an te seen costly ot @ didhtis Merchandise Displays Help Sell TBA 





greater listance than w p bably : > 

Sas be Gemned, Eeitnnaiy anno But True Function Is Misunderstood 
lighting at Jiti-pumpsa should be 

- ~ # poem ; ~§ abr = By Frank C. Sturtevant, TBA Editor 






































pump Siar nave t De 
; — an Everybody approves of merchan f a decoration than a selling t 
venilt Geet ta @ Guat te . ' . = 
4 , n n Ww se displays at cervice stations. This Oil men with th often unconscious 
t t le | ’ ts + ell . . 
; pia abir an Ww iniversally pious attitude glos es attitude, expect too little f di plays 
nw t wate itaid al ter . 
. . er a broad area of tw yppo ite In the case of dea'ers, TBA men may 
for ' ’ ‘ ndants 
- . 7 . kinds f m sunderstanding Many feel that whatever their motive As 
A id apy t r t sand " 
i , men ncluding nl »bers, sur long as dealer keep up the pract 
ft t r d s , . , 
' . A * plying company representative but of displaying their TBA goods he 
and tatior ht r ‘ the " 
on , ne . t pecially ervice station ellng effect will be retained any 
me ¢ ft) i amt ‘ 
ar ny xtra w t expect either too much ttl way y 
A fi ‘ statior ! belie A 
. Ib from their merchandise d Up to a certain point this is true 
there w t re of these than there but t t 
Those who expect too much fror yu some opposition § arise wher 
will be x-islanders) might have s ' lealer are ur it n r ext 
erchand lisplay ave taken lit ealers are urged to go in for exten 
lands No 2 and 4 of extra width ; se dispiays have taker 
erally the preachments to the ef ive driveway displays of tires, espe 
; 1 W units of this type require fect that dicplays sell g They mally, and of such items as batteri« 
& apecial ty] peration it rder t have a notion that on sods shock abcorbers, oil filters, and seat 
| x resize Max im ge ionages as W are put out where they can be seen covers. Mars displays of tires have 
. en ; st ‘ ter 5 
, & a! . ri . that customers will thereupon be made ome headway n dealer popu 
tel > - 
Definitely yes but 1 wouldn't pre filled with a desire to purchase; that larity, but there is a great neec for 
' - y . 
| sume to be able to say exactly how visibility alone will convey the story more of it on the part of all dealers 
q ‘ » a - / ‘ ent . 
it should t liffer if quality, price and guarantee; ever There is an equal need for some way 
] perat “ s . ms é 
i . W ' BLOF f these statior that motorists will be reminded of t et up mass displays of batteries 
] eq ‘ r ath 1 t v] f tre } y ‘ > n 
; a 7 o yt . msible needs and discover them un although the product does not lend 
j Again definitely yes A company aided itself to such treatment Perhay 
t which I f ne of th mat prog " ‘ atteri ig the 
. Saal ir Strangely enough a display can d ummy batteries might serve ie 
sa nen a> i I i ) «Se 
. . all of those things for some kinds of purpose 
pur approaching nu pum uctos om P pl " , ° ° ° 
q . ‘ ’ Ine eopk do sometime by 
' training f the int of start : 8 eo Geller tm Wham they te At any rate too little has been said 
* a1 i ole i wi , } ‘ ve 
HW ng from scratch " abo . avi 0 oO acs 
4 : onfidence see a tire battery or avout the sacl ee >. 
i t 3} ! tiple siand type st , rivewe di lé i ct ig ve 
: } 1 ultiy at a spark plug brand they recognize. and ay displays in lucating tf 
r ’ ‘ tte ne ’ re ‘ ser r ‘ y » fz é > ice sts 
; ‘ | aggres y ! voluntarily ask to buy The proces publi mn the act that serv a 
i ' ri r r De tr le t*« andle ° 4 oods T < | 
& i truck and trailer ty; “ If goes on all the time largely becaus: ns handle TBA ood rh ar 
what effect will it have on the " accon shec eay d.s 
vha f ny ha extensive advertising has laid the best be a plishe by ; h avy d 
passenger car business sndatior plays of the two leading TBA items 
} é 
I don't think that th average That kind tires and batteries. In order to sell 
ia n of automat sellin 
mult ump station which lesipned : — . elling lealer and sale rganizations r 
eant work ali the t f yurse 
t ate? ‘ 5 ar trad ! ild P| . ' ‘ ‘ . ' Y . ‘ the importance of driveway dicplays 
lenty ft rists « } wtice th . P 
bid ags f truck busines , - rBA men might well bring home the 
t tion f their tir lever lo 1 ‘ 
beca trucks n th iriveway on ry . . fact that some people do not ye 
: ' ae an anima P a he harging rate on heir an know P one tation ell an. 
meters, can't see their fan belt, don't 
: pent Hows l regard many eon A ‘ . thing except gasoline and o'l 
realize 1a roKeT wock absorbers 
truck nter i iiti-pu If a ' 95 ‘ It may be hard for dealers to be 
r unt 1 wheel nay be us 
i nu't j tior built t attract = — ates heve that after they have sold tir 
: mf 7 negra ng that rough ride, and so on. Many roe home term of vears there could 
tb Kr 4 ‘ one ! ry ace , . : t tal raiiong tert yea I Ma 
an wher s as iikKel ) 
4 there shou . area for assenger . “us - mely axe be any of their customers r any 
* his car into the repair shop when his ' P ot 
ar ‘ another for truck seat hay car owners anywhere who are rt 
What } ! ‘ t rat reocagragelonsx: yet seedings Os be we te On aware of the fact that service sta 
for a spar ph check at the serv'« , 
i x} ted from multi; sland : yoy } fit, tions have tires for sale. Yet suct 
tatlor ! ) ia an | tiller ofr oe 
tatior * the case, as any TBA man can prove 
his car, it is probable he doesn’t know 
. " he by , . ‘ . . 
A su an y NPN (N t, much less recall if and when the : 
1D pag ndicates that the higher artridwe was replaced At the recent TBA conventior 
th is ne ga nape t? wer : pa Chicagt this subject received me 
. . “or this typ f stomer. ¢ lis 
r at TL te ve U u rt ' 4 7 attention, during an informal discus 
play o ner lise es onl 
pump will fa n about the same rat — ‘ A ercnan 1 nly son outside of the conventior es 
_ art f the b here + anid 
brack sllonag t rhe ; sions. One oil company TBA mar 
‘ ' Piae +} t a \ I nk th form of a per 
ver na atior Bu ayt i ager recounted a personal experience 
. he nal sugg tior n the part f the ’ 
‘ 4 i nal ‘ iring his early day when he g 
, tatios erat ' et th 
chang } ‘ t ‘ " ‘ . * ’ b as a fer ‘ atior mploye 
t the and to U t 
at th . 7 For a long t e he had « ed r tt 
s I> ‘ . “ i f a good and steady istor r 
stations fT. nt 1 ‘ the station. and was on the best of 
friendly terms with him One da 
imps hav s sort I t becaus ‘ ist r when this customer's car was on tl 
an a ng at ast have t sold ther oil men think lift he noticed a new X brand battery 
that rehandice displays are more nstalled in it He knew the custon 








Quabity 
“Rui 
Sales ! 


. and Kelly builds top-quality tires 
with high public acceptance that are 
easier to sell . . . build bigger profits! 


You're bound to show better profits when you show 
better tires—tires by Kelly! For when you handle 
Kellys, you get all the tools you need to build a 
bigger, sounder, more profitable business 


e A full line of top-quality products you can sell at top 
going prices—thus protecting your profit margins! 


e A name and a reputation for quality established and 
maintained for over 57 years! 


e A complete line of tires—all completely new in design, 


appearance and performance! Motorists, truckers, 
farmers—they're all your customers! 


The full benefit of national advertising in consumer 
and farm publications—backed by a strong line of 
sales promotion and merchandising aids! 


Convenient warehouse stocks that enable you to oper 


ate with a minimum inventory! 


WRITE FOR FULL DETAILS TODAY! 
The Kelly-Springfield Tire Compony, Cumberiend 3, Maryland 


KELLY) _... 


and Improved 


TIRES for 57 Years! 
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RESISTOR 


STANDARD 


TRANSPORT 





Otters cor owners new od ignition engineered by i Rugged construction and 
—— vantoges found only in gnition engineers for un 5 aircraft type insulator 
AXTE Gutomotive type spork surpassed performance . combine to give lower cost 
yr? plugs with built-in resis Specified as original fac per mile of spark plug 
a . tors Original equipment tory equipment by lead , = operation built to take 
mm many leeding mokes »"g manufacturers of cors ? onother Avto-Lite 
{ America's finest co Tt trucks and tractors \ AV 4 original factory product 

yt? . 


AUTO-LITE SPARK 


rE 
Phis line is unmatched .. . and Auto-Lite 
is the best advertised name in the automo- 
tive after-market. Only Auto-Lite offers 
dealers the top-rated “Suspense!” show on 
radio every week and TV every week .. . 
THE ELECTRI 
Teleds 1, (hie Mer han 


TUNE IN SUSPENSE!” 


‘ 
‘ 
4 \ a** eoRt 
<* 





the famous “spark plugs look alike, too” 
campaign in national magazines and news- 
papers... promotion program for dealers and 
jobbers . . . all designed for greater sales. 
Ask your jobber’s salesman, or write to 


Toronto, Ontario 


AUTO-LITE COMPANY 


ng Dneisson 


CBS RADIO THURSODAYS...CBS TELEVISION TUESDAYS 


AUTO-LITE 





Muni teu... 


AUTO-LITE 
LAMPS 


The new Auto-lite Bull’s-Eye Lamp con- 
centrates the stray light into the main 
driving beam. Factory focused. Sealed 
under 9,000 pounds per square inch pres- 
sure. This new lamp will operate even 
when lens is cracked or broken. Offers 
























MAKES THE 
DIFFERENCE 








you advantages for more sales. Original 
factory equipment on many leading cars. 


AUTO-LITE 


Silver Line 


CABLE 


The new Silver Line is a complete line— 
* featuring silver sheath Steelductor Spark 
Plug Wire, Flexstrand Primary Wire and 
battery cable with the new power-line 
terminal that holds tight. Top quality. 
Beautifully packaged to sell on sight. 
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TIRES-BATTERIES-ACCESSORIES 

we sh t nquir about it an in the groug reca at rand f tires carried by the serv 
earning that when the ld battery when he also worked in a service statior This customer like the 
howed gens f weakness, the cus tation 1 being an alert young ne mentioned in the first story, had 
t er felt it was time to buy a new man he mentioned to another been in the station a hundred times 
r and did so at an supply and steady customer the worn con yet had failed to absorb the know! 
tore When the istomers belated lition of his tires rhe disconcerting edge that the station sold tires 
attention was called to the line f effects of the reply he received linger These are not fantastic, isolated 
batterte arried by the service sta to this day The customer agreed instances at all It is true of the oil 
tion, he yuuld only express surprise that it might be time to buy tires business, as of any other business 
and regret In all his dealings with and said that perhaps he had better that the public knows far less of it 
the station he had failed to realize go down town and get a set at once than do those on the inside. The ser 
that it was a place where a new bat The young man managed to gas] 


tery could be purchased an inquiry as to what the customer 
This story inspired another TBA thought was wrong with the Blank 





we 
yaa pees 


Get your share 


If somebody drives in-for a new tail light, 
you may think the profit is pretty moderate But try 
to keep your mind on the huge total of $40,000,000 
which will be spent for lamp replacements this year. 

And make up your mind to get your share 

Look for worn, oil—soaked wires Rewiring 
jobs are always profitable Search the car for other 
lead lamps Get the customer LIGHT-—CONSCIOUS and sell 
him a replacement kit—and maybe a spotlight, back-up 
light and other accessories 

TUNG-SOL is good enough to be used as original 
equipment on most leading cars Have TUNG-SOL on 
your tongue when your jobber's salesman calls 


TUNG-SOL 


AUTO LAMPS “x 







TUNG-SOL LAMP WORKS INC., NEWARK 4, N. J. 


Seles Offices A . po 8° © Denver © . Angeles © N te ° 











e station started out as a dis 
penser of gasoline and oil only, and 
t may take 
that idea from the minds of many 
tizens, and replace it with a con 
cept of the service 
meets all TBA needs 


a generation to erase 


station which 


Mass driveway displays of tires 
and batteries) can have a powerful 
influence, but dealers need to be sold 
on the idea. Setting up an outside 
mass display is not so simple as shelf 
end window displays And unlike 
shelves and windows it is not some 
thing that is taken as a matter of 
course. Show windows, for instance 
have to have something in them, or 
they would present an unattractive 
appearance. Consequently, and with 
out thinking too much about it, many 
cealers look on their merchandis« 
display as a form of interior decora 
tion, much the same as paint 

One oil company, Phillips Petro 
leum, devoted a two-page spread in 
a recent issue of its dealer house or 
gan to the subject of driveway dis 
plays, including diagrams and pix 
tures A part of the story reads 
Mass display of tires has proved its 
value over and over with a sharp up 
swing in volume Tough sellers like 
fan belts have gone like hotcakes 
when a bushel barket of old belts was 
placed near the entrance of the sta 
tion Other suggestions are in 
cluded about an automobile fender 
with a polished spot beside a display 
of automobile polish, how to set up 
a pyramid of canned oil, what to d 
about oil filters, et« 

Standard of Indiana works on the 
problem with a page of pictures in 


its dealer magazine under the head 
ing “All S.O. Dealers.Sell Tires Ir 


addition to illustrating some mass 
tire displays, the page goes a step 
further and shows some pictures of 
big signs hung on incoming truck 
Another Car 
load of Tires for Dealer Blank 


loads of tires read ng 


These are all good ways of putting 


across the idea that service tations 
ell tires The san should be dome 

r batteries Putting the spotlight 
n these two leaders will sell th 


whole TBA line 


Tire Repair Push 

Aetna Oil Cs Louisville, has mad 
leal with Bowes Seal Fast, under 
which it expects to put many of the 


Aetna service station dealers into the 


a 


PETE EUM NEWS 





TIRES-BATTERIES-ACCESSORIES 





lire repair business in a big way 
Tom Cunninghan Aetna TBA man 
ager, recently arranged a series 

demonstrations for dealers at various 
points around the Aetna marketing 


area, during which Bowes representa 








tives explained advantages and pos- 
sibilities of their vulcanizing outfits 





Cooling System Filters 

This is the new Perry Cooling Sys 
tem Filter, similar to filters which 
have been marketed in the past for 
trucks and off-the-road engines. Two 


new models for passenger cars have 
been introduced, one for radiator ca 
pacities from 6 to 15 gal, and the 
other for 15 to 30 gal. radiators. Tix 
replaceable filter element is electr 
hemically activated 
facturer Perforated corrosion-resis 
tor plates above and below the filter 
element are said to absorb electro 
lytic action and prevent corrosion 
while harmful residue is deposited in 
sump at the bottom 


says the manu 


the visible 


Trade-in Allowance Hike 


Billups Petroleum Co. of New 
Orleans began in December a pro 
gram of extending larger tire trade 
in allowances, together with increased 
cash premiums for its service sta- 
tion employes on tire sales 

Another seasonal promotional mes- 
sage being circulated to Billups sta- 
tions starts: “As a car drives in your 
station at night, the beam of light 
that sweeps your driveway brings up 
two sales possibilitiesthe sealed 
beam lamps and the battery that 
gives them their power.’ 

The message lists the extra serv 
ices such as cleaning and testing that 
help to sell batteries, and urges sta- 
tion men to watch for burnouts on 
every car that drives in at night 


Weather Evaluation Helps Chart TBA Sales Curves 


Some recent efforts to chart the 
relation between weather and the 
sales of tire chains, batteries and an- 
tifreeze were described at the Oil In 
dustry TBA convention by Dr. Irving 
P. Krick, of the American Institute of 
Aerological Research Pasadena 
Calif. Dr. Krick explained that he 
represents a non-profit organization 
formed in 1948. Its nucleus is com- 
posed of the former members of the 
meteorology department of the Cali 


fornia Institute of Technology Its 
primary objectives are the evaluation 
of the weather factor in industry 


commerce and agriculture 

There is now a unit of weather meas 
known as the “tire chain 
day” the various ments of which 
were described by Dr. Krick as fol 


urement 


lows 

1 Sleet or glaze when a panied 
by 2 or more inche recipitation 
Each such day is inted as one tire 
hain day 

2. Six inches or more of fresh snow 
when there was none rev isly n 


the ground, « 
days. The theory is that such a snow 


mstitutes two tire hain 


fall will remain on the ground for 
at least two days before it an be 
eaned away 


3. Two to five inches of new snow 
if it raises the total snow on the 
ground to six inches or 


ounted as two tire hain days 


more, iS aiso 


4. Nine inches or more of snow on 
the ground, All such days are yunted 
as one tire chain day 

In the case of storage batteries a 


sort of battery degree-day unit of 
weather measurement has been es 
tablished, similar to the degree days 


used by fuel oil distributors. The only 
lifference is that a starting point of 
40 deg. F_ is used instead of 65 deg 
F. In Dr. Krick’s opinion, weather 
data so measured provides a reason 
able guide to the battery replacement 
market 

For estimating permanent anti 
freeze potentials, said Dr. Krick, the 
lowest temperature of the season is 
used. This temperature, he explained 
determines the quantity of antifreeze 
required for protection 

Past weather data have been corre 
lated with figures on car population 
to show the degree of sales fluctua 
tion by areas under the influence of 
weather changes. According t Dr 
Krick 80°, of the variability in the 
weather-sales indices is predictable 
for periods of six to nine months 
thus permitting a new basis for sales 
forecasting, production and inventory 

mtrol, and the 
tional expense 

Oil and TBA men interested in ob 
taining more information on the sys 
tem may contact Dr. Krick at the 
Research Institute in Pasadena 


budgeting of promo 


Safety is Basic too! 


DESKIDDING 
belongs in 
your TBA PROGRAM 








DESKIDDING means cross-cutting 
the tread of a tire with a razor-like 
blade to a depth of up to 3/16", at 
intervals of about an inch, around 
the entire 
eircum- 
ference. 
This simple 
Pp rocess 
adds com- 
fort and 
safety to a 





with de- 

skidded tires will stop quicker with- 
out dangerous skidding, even on @ 
wet slushy road. No service station 
is a complete one-stop station when 
it fails to render Deskidding service 
Win new customers--increase your 
profits. Deskidd new tires, partially 
worn tires and recaps 


© SURE-GRIP STOPS 
© ALL-WEATHER SAFETY 
© INCREASED MILEAGE 


Fer Avte, Bus ond Truck Tires up te 127.00 « 24 





rey 
f 


' 

' 

1» PECO MANUFACTURING CO. 
| 20 W. Berkley St., Philadelphia 44, Po 
: Send me information on Peco 
' Tire Deskidding Equipment. This 
; does not obligate me in any way 
' 
' 
t 
' 
' 
' 








s No Better Way 
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What happens when a hood goes up 7 


It's not alwavs just a quart of oil that’s sold 
when a car hood is lifted at the service station 
byes that read oi] gauges spot the need for new 
spark plugs, fan belts and filters, too. That's why 
today, there are volume sales of automotive items 
at what once was merely the corner gas station 


W ondere d how to 


best service stations of the nation? It's done by 


ret your product into the 


convincing the oil companies and oil jobber: 
You need the support of the whole organization 
too, from top official down through headquarters 
and field divisions. You need the confidence of 
sales and merchandising crews which train service 
station personnel and know that successful TBA 


sales re« ords depend upon quality merchandise 





Put your product where lifted hoods can mean 


lifted sales curves for vou. Tell your story from 
top to bottom of oil company and oil jobber 


organizations through National Petroleum News 


the oi! industry s marketing magazine! 


Planning to build sales through service stations 7 
MW rite for helptul new fact-booklet ttle d “TR , % 


———_———————___ 


*%4-]- s the oi! industry's designo 
/ = 1 BA tion for tires, batteries and 
f occessories now being sold in plonned 
| programs directed by oi! companies and ) 
\ oil jobbers, conducted through the no 
; tion's best service stations, promoted by 


— Petroleum News 


~ 


\ 


and Los gel 





NATIONAL PETROLEUM NEWS 
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Young Jobber 


Mr. Kuss 


Richard L. Kuss, 27, sales manager 
gonded Oj] Co., Springfield, Ohio 
sees disturbing times ahead for the 
Independent jobber. He believes that 
the problems facing the 
shortage of 
increased 
possible 


jobber 
supplies, fixed margins 

operating expenses, and 
rationing—-add up to a dif 
ficult financial picture for the 
strictly in the 


jobber 
marketing business 
Also, if the present situation con 
explains Mr. Kuss, “we will 
have to keep a constant guard 
against further encroachment upon 
uur industry through government 
regulations It goes without saying 
that some regulations will be 
sary However it behooves 
jobber to keep abreast of 
ments and exert every effort 
regulations at a minimun 


tinues,’ 


neces 


Richard also has definite 
garding integration and divo 

He says 

“The problem of integration within 
our industry has been a lively sub 
ject of discussion in the past several 
months Recently the Department 
of Justice has filed suits against sev 
eral oil companies for the prime pur 
pose of proving integration stifles 
competition It is my opinion that 
integration and bigness as such, are 
not bad for the industry in theory 
but in application they do tend to 
lessen competition I should say at 


this point that I am not a proponent 
of the government's idea of ‘break- 
ing up’ the oil industry. I believe the 
way every other Independent jobber 
does, that the farther away from our 
industry we can keep the government 
the better off we will be 

“I feel that it is an industry prob- 
lem and the only people who can 
do anything about it are naturally 
the people within the industry who 
carry the most weight, and these are 
the large major companies. The job- 
ber has tried before to be heard, but 
because of being unsuccessful in his 
attempt, he has gone to Washington 
where there is always a ready ear 
for anything of this nature dealing 
with the oil industry, regardless of 
how small it may be. Because of the 
nature of our product, our industry 
is different than any other large in- 
dustry in our country There are 
definite economic advantages in ver 
tical integration, and yet, because of 
these advantages. we have certain 
markets which have developed and in 
effect have resulted in no ready 
source of supply for Independent mar- 
keters. In other words, there is no 
ready material available 
for Independent marketers, nor are 
there a number of companies com 
peting for the business of the Inds 
pendent marketer. We market large- 
ly in the State of Ohio and there are 
actually no ready sources of Ind 
pendent supply available to mar- 
keters of our type This is a direct 
example of where integration § in 
theory should work for the benefit 
of all, but in application has worked 
to the detriment of the industry. I 
say this because only as long as 
there are several free sources <« 
ply does competition thrive 

Richard joined Bonded Oil in March 
1946, after his discharge from the 
Navy as a lieutenant junior grad 

Born in Springfield, Ohio, Richard 
worked his way through Wittenberg 
College, and later attended the Har- 
vard School of Business Administra 
tion 

He entered the Navy in 
erved in the Pacifi 


source of 


f sup 


1943 and 
theater of war 

He was married to 
in 1944, and the 
children 


Zarbara Deer 
couple has thre« 
a girl, and two boys 
Richard is a member of the Chan 

ber of board, and the 
Greater Springfield and Clark County 
Assn. Civic Body He is a member 
of the Rotary club, the Toastmasters 
club and University club, and is a 
past president of the Junior Chamber 
of Commerce 


Commerce 


jonded Oil operates 24 company 
owned stations and markets in Ohio 
Ind‘ana, West Virginia, and Ken 
tucky 


Robert L. Minckler, president of 
General Petroleum, was elected presi- 
dent of Western Oj] and Gas Assn., 
succeeding Reese H. Taylor, Union Oil 
president, who served as president 
the past two years 

Other officers elected by the board 
of directors include William Rein- 
hardt, vice president of Union Pacific, 
first vice president; William F. Hum- 
phrey, president of Tide Water As- 
sociated, second vice president; L. K. 
Whittier, vice president of Belridge 
Oil Co., treasurer; John M. Peirce, 
vice president and general manager, 
and D. S. Kilgour, secretary 

Thirty-one incumbent members of 
the board were re-elected. John W. 
Hancock, executive vice president of 
Hancock Oil, was elected to a direc- 
torship vacated by Will J. Reid, Han- 
cock president 

> > . 

Everett A. Kermott has retired as 
general manager of Socony-Vacuum's 
White Eagle division, Kansas City 

Mr. Kermott joined the company 
in 1921 as general auditor for White 
Eagle Oil and Refining, which was 
purchased by Socony-Vacuum in 1930 
Mr. Kermott has been general mana- 
ger of the division since 1944 

Succeeding Mr. Kermott are R. R. 
Irwin and Henry K. Bowers, who wil! 
share the responsibility of managing 
the division 

Mr. Irwin is area manager of White 
Eagle's refineries, crude supply and 
pipe lines 

Mr. Bowers is division manager of 
narketing 

. 

William G 
Raith, Jr.. Asso 
ciated Sales and 
Supply Co. fuel 
oil service St 
Louis Mo., is 
the new presi 
dent of The Oil 
Men's Club of 
Greater St 
Louis 

Mr. Raith su 
ceeds K C, 
Baker, J dD 
Streett Co who 
will serve as an honorary director 
The club also elected C. E. Muelter- 
leile, Cities Service, vice president 
A. dack Becker, Pecker-Ma-eren Co 
vice president, and L. C. Pfaff, So- 

my-Vacuum, was re-elected 
tary-treasurer 

Directors of the club are 
A. Shaddy, Texaco 
horst, Phillips Petroleum; Roy C. 
Mueller, Shell; Harry Milton, Milton 
Oil; Rebrert W. May, Indiana Stand- 
ard; Paul V. Brown, Independent Oil; 
and Rudolph F. Bretsnyder, Porter 
Oil Refining Co 


Mr. Raith 


secre 


Frank 
Harlow O. Pan- 
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This Week 
Continental Oil Company 
Salutes... 


Frank G. Stone 


Stone Oil Company 
Baton Rouge, Louisiana 


It’s A RUGGED LIFE some oil jobbers live! Take Frank G 
Stone, for instance. Frank spends almost every weekend 
at his Amite River camp, not far from Baton Rouge, 
Louisiana, and in the summer he moves his family there 


and “commutes” to his business, daily. He says he goes 


out in his boat in the evening, catches his dinner, has a 
ind then sits back and enjoys his television 


fine meal 


and radw 


Tough, isn't it? But it hasn't always been like that. 


Frank has gone through his years of hardship and hard 
work like But the 


just iny independent businessman 


rewards have been worth it, he says 


Born in Linden 


ind bugey doctor 


Alabam i 


ind spent many an hour accompany 


Frank is the son of a “horse 


ing his father on calls. He was graduated from high 
chool in Linden and completed his education at Beason 
College, Meridian, Mississippi. He was very active in 
port ind all achool activities 

Frank began his business career with the Y & M \V 
Kailroad He decided, however, that he was « ut out to 
be a salesman, so he became a commussion agent for an 
oil company in Baton Rouge. Later, he spent several 


years as a ileaman for the same company, trave ling in 


Louisiana and Mississippi. But, wanting to “get off the 


road.’ he returned to Baton Rouge as agent in 1944 


In October, 1948, Mr. Stone purchased his bulk plant 
and went into the jobbing business for himself, changing 
to Conoco Products because of Conoco’s extensive ad 
that 


billboards 


vertising program includes national magazines, 


newspapers, farm papers, radio and now 


4 
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He also wanted the extra business that comes 


television 
to Conoco dealers from the thousands of tourists carry 
ing the famous Conoco Touraide. 

Mr 


gasoline sales have increased 62 per cent and ail sales 


Since changing to Conoco Products, Stone's 


have grown proportionately. And within the last year 
his motor oil sales have taken a big spurt, following the 
introduction of the 


Motor Oil 


very successful new Conoco Super 


Continental Oil Company is proud to salute Frank G 


Stone. As a matter of fact, Continental likes to pay its 
respects to all the thousands of independent jobbers in 
the United States men whose ability and judgment 


have formed the backbone of Continental's long record 


of stabilitv and growth for more than three quarters of 


Acentury 
We believe 


1 fine opportunity for 


And we'd like more jobbers like Mr. Stone 


that, mght now, there ts many 
independent jobbers to build more business by selling 
Products. If 
contract with Continental 

office 


City, Oklahoma?” If you are 


Conoco you are interested in a jobbing 


why not write to the Conti 


nental Oil Company nearest you, or to Ponca 


not within reach of Conti 
nental’s gasoline supply, we would be happy to give you 


information about the possibilities of increasing your 


profits by selling the spectacular new Conoco Super 
Motor Oil in any of the 48 States 








Lester L. Wright, se ary, Martir 
Onl Service, Chicago, Il ells us that 
Ss company is building a new marine 
rminal at Peoria, Ill, which will be 
mn operation by Jan. 1 Construction 
of four large storage tanks has al 


ready been mmp! ] 


Harold T. Martin, is president of 
Martin Oil Servi« r EF. Alexan 
der is treasurer 


W. T. DeWeese, 
American Oil 
nereased hi 
pals 


Charlies J. Lang, er manager 
f Sinclair's cales an perations at 
Youngstown, Oh - w assistant 
branch manager in chs ‘ f retail 
ales for Sinclair Cleveland branct 
Succeeding Mr. Lang, is Harold W. 
Lampe, former manager r Sincla'r 
at Alliance Ihio 
Don P. Murphy 
Lampe Mr. Murphy is 
representative at Akron 





COMING MEETINGS 


JANUARY 


Kansas ( 
K 
Sertety of 


‘ took 4 ¢ 
North Caretina G1 Jobber. Asan 


eceting, Raleig : 
teorgia Independent) Ollmen «+ Asan t . 
‘ 


tlertda Ind -pendrat Petrot-wm Marketers Assen 
Nerthwest Petroieum Asse 
PRrRERE ARS 
National Council of Private Motor Truck 


(hw ners Ine 
Missourt Petrotewm Asan 
(Mt ladustry Information ( omrmitter 
Fet 
Petrot Marketers Asan 


} 


lewa tadependent ¢ obbers Asan Ine 
} ex M . 


es 5 b 


Wisconsin Petreirum Assn 


MAKCH 


National (1) Jobbers ( ounell 

American Pretroteuwm lastitute 
i Jebbers Asan 

lilineis Petroleum Sarketers 


tthie Petrolewm Marketers Axe 


American) Vetreteuom tnetituts 


arnt 


Western Vetrotcum Ketners Asean 
American 'etroieum Institate 


Nationa! Teak Truc ( arrters 


Michigan Petroleum A<«n 


Indiana tndependent Vetreteuwm Asan Ine 


BROOKLYN SCHOOL OIL INDUSTRY 
Henry | 


EXHIBITS are being examined by, left, 
Schwartz, president of Paragon Oil Co., and L. T. White, a director of Pe 
troleum Advisors, Inc., and chairman of the education committee of the New York 
New Jersey Oil Industry Information Committee. The exhibits, planned and developed 
by the members of the New York-New Jersey OLIC and the New York City Board 
of Education, will go on a five-year tour of Greater New York high schools where 


they will be used as teaching aids 


Congratulations are n order for the board 
Joe Bill Rood, Pioneer O11 Co srad ette B. Dow 
enton, Fla. who was married recent wiation vice president and general 
ly The couple wi reside in Brad counsel; H. A 
enton head of 


Pennzoil, Oil City; Fay 
Washington. D. C as 


Logan, Warren 
tefining C 
° P. Herrich il producer of Olean 
Eisler is head f the ev N. ¥ and Los 
George J. Hanks, Bradford, Pa. pres 
‘o., Chicago, which was formed fent of South Penn Oil Co 
by the Petroleur 
Corp to conduct that mpany's 
marketing and distribution ope 


Angeles, Calif and 


Transamerican Petroleum Prod 
Transamerican 


Fred M. Mitchell is now in charg 
tions of American Mineral Spirits C pe 
: . vent sales for the up-stats 
Fred W. Woods, secretary 
sistant treasurer of Shell O 
brating his 30th year w Shell 
Woods has been secretary and 
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Howard (¢ ooper 


Veteran Lubricant Man Heads Grease Institute 


This didn't work out as he had hoped and in 1921 he re 








i Howard ( f Sir air Refining ¢ a 
ts new sident, th National Lubricating Grease Il turned to Texa 
titut ‘ an wt bines t Vv year if tec In November, 1922, he joined Sinclair in its Chicago 
cal experience with a long backg nd th ar he S$ 45 assistant chief lubrication engineer and 
Keting ind greases “ mpany moved its home office to New York 
Mr. ¢ now manager technical ser e f Su r was transferred there and made assistant to 
tir, has been a man for 36 years. Born in Chicag th er of lubricating sales In this capacity h 
1ooU Was graduated from Ar ir Institu N t to the late Lloyd P. Lochridge. Along with 
ht ‘ mn 1913 with .s rd j rees fter . 
4 I and MLE - A t s, Mr. Cooper was given the assignment of 
“ kit ‘ h draftsman f nine montl he t k his 
panes . hief lubrication engineer 
firs istry b with T? Tex ( n 1914 a ‘ . | 
lubrication engir rin @ The government called him to service again in April 
In N : 1917} . 1942, when he became chief of the lubricants and con 
n er, 1917 le WA ed t ashingto , 
“ae Sn vibes Washington — ar tainers section of the marketing division of PAW in Wash 
xperier that was ” repeated during World : 
1 War I ngton, a post which he held until Sept. 1, 1945, when he 
as a \ ar n the aviation sectior f th signal corps . 
n lubricants and fuels divisior Later he Wan eats returned to his former job with Sinclair. He assumed 
sioned a first lieutenant and was waitine to sail ov. the title of manager of technical service in 1949 
. Mr. Cooper is a member of these technical societies 
n his pocket vhen the armist - , 
American Society of Mechanical Engineers, Society of 


seas, with his rders 
Engineers, American Society of Lubrication 


P - Automotiv 
from tne A oe D ombes 1918 Engineers and the American Society for Testing Materials 
Texa n Chicas He succeeded Mr. Lochridge 


was declared 


He was discharged 
as Sinclair's representa 


and returned to his former job w 
For a year and a half durir 919-20 } left the con 7 . 
. e 1 - h tive on the board of directors of NLGI in 1946 and was 
pan oO < rduct rrivate c nt , in Yr 
pany naduct a@& priva xper 4 t im ¢ ected vice president last year 
fe reside in Bronxville, N. Y 


nectior with th a) nt f ‘a Mr. Cooper and his w 





What Happens When 150,000,000 People Say: 


‘TWANT! 
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DEMAND DETERMINES BIGNESS 


The Flying Red Horse Companies 


SOCONY-VACUUM OFL COMPANY. INC.« MAGNOLIA PETROLEUM CO. + GENERAL PETROLEUM CORP, 
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994 SELL-A-VISION* 





996 


Choose the pump for your station from the eye-catching, sales-building Gilbarco line... 


THE 994 EASY REACH — an up-to-the-minute low Calco-Meter de- 
signed for long life and trouble-free service. Entire length of hose 
hangs in coil outside pump retracts by nylon-covered weighted 
cable 

THE SELL-A-VISION — last word in service station retailing it sells 
as it serves with continuously moving lighted messages that cus- 
tomers can't miss! Furnished with either inside or outside Easy 
Reach hose. 

THE 996 EASY REACH the low Calco-Meter with the concealed Easy 
Reach hose. The extra length of hose is within the pump housing 
ALL THREE of these famous pumps are designed with the striking 
lines and dependable pumping features that make Gilbarco petro- 
leum marketing equipment outstanding for quality and value 
the world over 


LUBRICATION EQUIPMENT + AIR METERS + 


HYDOR 


Write for catalogs on these three pumps and 


the others in the complete Gilbarco line today 


Gilbert & Barker Manufacturing Company 
West Springfield, Mass.— Toronto, Canada 


Patent Pending 


ULIC LIFTS + AIR COMPRESSORS 





